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Standard Ideals 








Ideals have value in the busi- 
ness world only when they are 
within the reach of men with 
both feet on the ground. The 
Standard Life's strictly stand- 
ard institution is a good ex- 
ample of the result of holding 
to such a practical, business 


man s ideal. 


The Standard Life has never 


sought “trick business; nor 
does it use “‘sales tricks in 


getting its standard business. 














It believes that there is an 
ample field for a company to 
sell ‘‘just standard insurance 
to a standard public who can 
be made to see the plain, 
bread-and-butter value of in- 
surance. Already, the belief 
has been justified by the 
companys sure, steady 
growth and remarkably low 
lapse ratio. And its agents 
find that they, too, have de- 
veloped steadily through 
standardizing on the Stand- 


ard. 








STANDARD LIFE INSURANCE COMPANY 


Decator, Illinois 


J. R. PAISLEY, President 


W. D. LIPE, Agency Director 
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SOME EQUITABLE FACTS 


The Equitable has faithfully served the public for over sixty-two years. 
jt is one of the largest and strongest financial organizations in the world. 


It is a great human welfare institution with a membership of nearly a million 
hrifty, far-sighted persons banded together for mutual protection, whose 
combined insurance aggregates $2,817,970,732. 


Its assets are safely and profitably invested, and its large Surplus Reserves 
guarantee its stability regardless of financial conditions. 


It paid to Policyholders and Beneficiaries $83,678,764 in 1921. Its Total 
Payments to Policyholders and beneficiaries since organization total 
$1,458,653,991. 

In 1921 it paid 8,919 Domestic Death claims. Of these, 8,804 (or 98.7%) were 
paid within one day after receipt of due proof of death. 


Its Mortality Rate for the year 1921 was the lowest in the history of the Society: 


Its Refunds (Dividends) to Policyholders in 1921 were $18,745,639, and it has set 
aside $26,148,772 to pay the Refunds due in 1922. 


It was the first company to make policies incontestable after one year. 


It was the first company to demonstrate that a policy could be paid as promptly 
as a bank draft. 


It was the first company to insure large numbers of employes in a body on 
the Group Insurance plan, with scientific medical inspection substituted for per- 
sonal medical examination. 


It has devised the Home Purchase Plan of insurance whereby a man of moderate 
means can own his own home and pay for it conveniently whether he lives or dies. 


It has developed a programme for the education and training of its agents in the 
principles of life insurance and in modern salesmanship. 


It maintains at its Home Office an Inheritance Tax and Business Insurance 
Bureau for the benefit of the insuring public. 


Its policies are liberal, clear and comprehensive, readily adaptable to the 
diversified needs of the insuring public. 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 
120 Broadway, New York 
W. A. DAY, President 
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PRESIDENT SHUFF ON 
- CONDITIONS IN U. S. 


Head of National Association 
Comments on Observations 


of Tour 


SEES OPTIMISM GENERAL 


Despite Depression, Business Is Good 
and Improving—Calls Investment 


Situation Most Propitious. 


From California to Maine and from 
Texas to the far Northwest has John 
L. Shuff, president of the National As- 
sociation of Life Underwriters, trav- 
eled. In all, he has traveled a bit over 
20,000 \ keen, observant man, 


a student of men, of conditions, of en- 


miles. 


vironments, of all things in general, 


Mr. Shuff made a careful analysis of 
conditions in the various cities he vis- 
ited. His message from this was one 


of optimism, of cheerfulness, of good 
times “just around the corner,” a mes- 
sage that told of the realization that 
hard times are not here but just the 
soft times gone, of a realization that 
business is here if we only go out and 
look for it. 
Message of Opportunity 


There were two vital points in what 
Mr. Shuff said. They are: 

1. That though business conditions 
are not ideal in all parts of the coun- 
try, conditions are rapidly improving 
and that by 1923 “we’ll sell as much life 
insurance as in 1920.” 

2. That the investments of the life 
insurance companies are of the highest 
character and the opportunity is very 
wonderful for increased rates; that 
there is rarely a loan or investment 
made for than 6 percent; that 
“within five years, I think the compa- 
nies will be paying higher dividends 
than they ever paid, some of them even 
starting in this year.” 

Those are the essential features of 
the message Mr. Shuff gave. Facts 
that should buoy up every life insur- 
ance agent, fill him with added enthu- 
siasm, show him that things are not as 
dark as he has painted them; that there 
is a silver lining in the clouds and that 
“if we just 
touch it.” 


less 


that lining is so near that 


reach out our hand, we will 


Optimism Despite Slump 
“IT started out in Atlanta,” he said 
“We had the presidents of all the banks, 
the editors of all the daily papers and 


the leading lawyers in town there. 
From the editors we got much pub- 
city and many editorials. I found in 
Georgia a depressing condition The 
people haven’t made any money but 
they have wonderful prospects. They 
are going ahead with their crops.” 
He declared that New Orleans is 


suffering from a diversity of conditions 


The main items of the New Orleans 
trade, sugar, cotton, oil and timber, are 
bad 

Houstor d Dallas, typical Mid- 





HOME LIFE MEN MEET 


CONVENE AT ATLANTIC CITY 


Principal Producers Stage Successful 


Convention—Robbins New President 
of Agents’ Association 


April 5.—Over 100 ot 
personal producers of the 
Home Life of New York met at Atlan- 
tic City last week for the 14th annual 
agency convention of the Home Life 
Agency Association rhe first two 
sessions were devoted to a joint meet- 
ing of general agents and honor roll 
men Agents who produce $10,000 of 
business or more a month are styled 
Honor Roll men George R. Me- 
laren, Chicago general agent of the 
company, presided at the opening ses- 


NEW YORK, 


the leading 


sion as president of the Agency Asso- 
ciation. There were talks by Ellis W. 
Gladwin, and George W. Murray, vice- 


presidents, Chester F. S. Whitney, as- 
sociate medical director, Henry Moir, 
actuary and second vice-president and 
George E. Murphy, secretary-treasurer 
of the association 
Various Tepics Discussed 

One of the most interesting talks 

given at the meeting was that of Miss 


Edna Kautmann, Mr. MclLaren’s secre- 
Miss Kaufmann has, during the 


tary. 
past year, commenced to write business 
and related some interesting experi- 
ences 

J. R. Robbins of New York presided 


as chairman at the meeting of the gen- 
eral agents Impromptu talks were 
called for by the chairman on such sub- 
jects as “Your Successful Agent—How 
Did You Secure Him,” “His Age— 
Former Occupation,” “His Education,” 
“Financial Resources,” “A cquaint- 


ances.” The next meeting will be held 


in January at New York City The 
following cffiicers were elected for the 
agency association President, J. R 
Robbins, New York City; vice-presi- 
dent, Hoyt W. Gale, Cleveland: secre- 
tary-treasurer, George E. Murphy, Min- 
neapolis. 

western cities, he found great enthu- 


siasm and growth with prospective new 
buildings and public improvements. 
Particularly do the people in the South- 
west expect prosperity from the build- 
ing of roads. He said that the amount 
the states in this section of the coun- 
try have voted for road work is so 
enormous that he could not cite or haz- 
ard the exact amount 

Phoenix, Ariz., is suffering 
lly from the fact that the big tire 
ufacturers had bought many thousands 


materi- 
man- 


of acres of land for the growing of 
staple cotton and the demand tor tires 
has not kept up, throwing many men 
out of work The price of staple cot- 
ton dropped from $400 an acre to $100 
Coast Is Enthusiastic 

“Los Angeles,” he asserted is the 
most enthusiastic city in the world and 
is growing faster than ar citv in the 
world without at thought of ceasing 
Phey believe ther that in the next 
decade they will have a population 
equal to Chicago.” 

San Francisco cording ‘ Mr 
Shuff, realizes that it will take des- 


HAS A BANK CONTRACT 


KANSAS CITY JOINS RANK 
Missouri State Special Agent An- 
nounces Bank-Insurance Plan— 
First in That City 


KANSAS CITY, MO., April 4 
Fred Martin, special agent of the Mis 
souri State Life, has made a contract 


with the Metropolitan Bank of Kansas 
City for promoting bank savings-insur- 
ance Che bank began March 27 to 
exploit this service of its savings de- 
partment; fair results are said to have 
accrued from the first week’s promo- 
tion, in number of depositors rhe 
life insurance provided is ordinary life, 
non-participating rhe bank secures 
and then turns the deposi 
tors over to the life insurance agent as 
“prospects” for insurance, The agent 
secures the application, and handles the 
matter of medical examination. The 
contract is sold by the bank as yielding 


the deposits 


| $1,000 or more in ten years, the month- 


compounded 
surrender 
end of ten 
equal the 


ly deposits and interest 
semi-annually, and the cash 
value of the policy at the 
vears being guaranteed to 
thousand dollars 

Idea Is Spreading 


Mr. Martin reports that the prospects 
he has seen so far, not all of whom 
were passed for insurance, have in many 
cases been good for further policies 
Chis is the first bank-savings insurance 
being written here; but other general 
agents are said to be planning on open- 
ing similar programs. Harry L. Ruby, 
with the Manhattan Life, is one who is 
now seeking a contract with a bank, for 
similar writing, with ordinary life, the 
cash surrender value to be added to 
accumulations to make up the thousand 
Other general agents are “looking into 


it” and trying to figure how they can 
| develop enough volume to make the 
plan of value. Some do not believe 


that life insurance salesmen should sell 
both savings and insurance. In the case 
of the Metropolitan bank, the salesmen 
represent the bank, and do not sell in- 
surance. Mr. Ruby expects to have a 
contract under which the bank will sup- 
ply the promoters, but he will have con- 
tact with them, to guide them in the 
selling of policies. Some general agents 
frown on the program, as tending to 
demoralize the public’s idea of insur- 


effort to keep things going as it 
imports. It is 


perat 
| 


wants them as regards 
aking great plans for building a tunnel 


under the bay so that business will not 
be so very apt to transfer things to 
Oakland In addition, San Francisco 
has great plans for expenditures for 
public works 

The roads in California are wonder- 
ful, so Mr. Shuff declares “second to 
none 

Of Portland, Ore Mr. Shuff stated 
that it has experienced a crisis in the 
Shipping Board’s ceasing to complete 
the big vessels under way It h 
caused many men to be thrown out 
of work But Portland is very opti- 
mistic and is preparing to join with 

in 192% 


Seattle in a joint exposition 
(CONTINUED ON PAGE 12) 
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NOTABLE SALES TALKS 
GIVEN AT PITTSBURGH 


Your Interested” 


Was the Keynote of An- 


Prospect 


nual Congress 


JOHN L. SHUFF PRESENT 


| Last Week’s One Day Meeting Filled 
With Worth While Selling 
Pointers From Leaders 


PITTSBURGH, PA., April 3.—*“Get 


your prospect interested” was the key- 
note of the addresses delivered at the 
annual sales congress held last Wed 











EDWARD A. WOODS 


| nesday in this city, under the auspices 


Underwriters’ 
the Altoona, 
Johnstown, Wheeling and Indiana as 


Life 


assisted by 


of the Pittsburgh 


association, 


sociations rhe session opened Wed 


nesday morning with over 600 present 
and concluded with a banquet in the 
William Penn hotel in the evening at 
which Judge C. J. Orbison of Indiana- 
polis, Job E. Hedges of New York, and 
Major David A. Reed, candidate for 
the Republican nomination to the 
United States senate, were the prin 
cipal speakers 
John L. Shuff Present 

At the morning session John L. Shuff 
president of the National Association 
addressed the meeting and said that 
the lite insurance business has doubled 
during the last 10 years He pointed 
out that two percent of the income of 
the average man with dependents 
nvested i insurance, but the pre 

te court of the country show that of 
S percent of the estates filed of more 
than $5,000, the bulk of the real 100 
percent assets are from life insurance 
funds 

} r vce I lea that all the 








2 


district 


association, 


agents in the Pittsburgh jom 
the underwriters’ that 
when their representatives go to Wash- 
ington to fight for legislation they will 


the imsurance men instead 


so 


represent al 


of a small percentage as at present 
Edward A. Woods Feature 
Ldward \ \V oods, Pittsburgh yen 


eral agent of the Equitable Life of New 


York was aster of ceremonies dur- 
ing the congress He also presented 
the feature of the program in his part 
of the program, which was a talk on 
“Human Elements in- Salesmanship.” 
Mr. Woods gave an inspiring address, 
assisted by Mr. Rockwell of the Carne- 
gic School One part of it was the 
enactment of the scene of Mark An- 
tony seliing himself to the Roman 
mob in “Juhus Caesar.” This was the 
outstanding feature of the program. 
Dr. E. K. Strong, of the Carnegie 
School of Life Insurance, then spoke 
on “How Men Are Influenced to Buy,” 
stressing the fundamental motives un 
derlying real wants, convictions and 


purchase will be made. 
the Carnegic 
Needs Sup 
He said that 
concrete 


impulses betore 
Griffin M 


School, 


Lovelace ot 
spoky “Human 
plied by lite Insurance.” 
the prospect is interested in a 


on 


analvsis of the things that will be 

after he is gone, C. J. Rockwell, of 
the Ca new School. closed the morn 
ing session with a talk on “Cultivating 
the "Yes’ Attitude on the Part of the 
Prospect és He also. spoke on the 
“mechanics of executing the close.” One 
point he made was that “one drop of 
ink means a life income for your wife.” 


Afternoon “Interview” Contest 


The afternoon session was devoted to 
graphic methods of opening the inter- 
view Che feature of the session was a 


contest on the most novel and effective 


method of presenting life insurance by 
graphic methods The contest was 
opened by George W. Ryan, of the 
Provident l.ife and Trust, who an- 


prizes to be awarded the 
the president of the Pitts- 
burgh association, Frank C. Pierson. 

This contest and discussion was led 
by Frank A. Wesley the Wesley 
agency, who, as an illustration, gave 
several graphic methods of opening the 
interview. The contest was won by 
Cc. B. Story, who used a dime and a 
peace dollar to illustrate how some peo 
ple allowed a few dimes to blind them 
to the peace dollars of the future. The 
prize won by Charles 5S. 
1 the by F P \lexan- 


nounced the 
winner by 


ot 


was 
third 


second 
Black 
der 

Roval S Goldsbury, ot the North 
western Mutual, led the case discussion 
Insurance Other speak 
ers on this phase of insurance were 
Frank L. Sage, Wilson Ferguson, N. EF 
Degen and A. Bodycomhe Goldsbury 
gave the summary 


an 


on “Business 


Successful Banquet 


The in the evening was the 
principal event of the day Major Reed 
in his address said: “We have no idea 
of evading our debts of honor, but we 
are burdened with a multiplicity of gov- 
ernment functions that are not debts of 


b inquet 


honor Taxes must be levied with an 
understanding of the effects of such 
legislation upon every person in the 
communities The government could 


reduce activities, taxes and expenses by 
a large fraction and foster economy and 
ot 


thrift bv means of sensible system 
taxation _ 
“The proposed tax on life insurance 


will discourage thrift, which is just what 
the eovernment should’ encourage 
There is no need for taxes that will put 
a penalty on hard work People are 
trving to save with the perplexity of 
tax laws that make saving difficult and 
there real economy and greater 
happiness when a_ sensible system of 
taxation is accomplished.” 


will be 


Many Banquet Talks 


Judge Orbison, after many personal 
anecdotes, spoke on “Estates and Life 
Insurance,” in which he pointed out that 
there never was a will made by a good 


lawver, but what some other lawyer 








THE NATIONAL 


TO REHEAR BANK PLAN 


ATTORNEY GENERAL TO RULE 


Texas Dispute over Northwestern Na- 
tional’s Contracts to Be Further 
Studied by Officials 


AUSTIN, TEXAS, April 4—An 
opinion will be written by the attorney 
general ot Texas as to the bank savings 
lite insurance plan proposed by the 
Northwestern National Life at Houston 
and elsewhere in Texas and which was 
recently condemned in vigorous lan- 
guage by Deputy Insurance Commis 
sioner John M. Scott 

\ttorney Thos H. Ball of 
accompanied by a representative of 
Northwestern National, conferred 
Commissioner Hall, Deputy Scott and 
\ttorney General Keeling in a plea for 
rehearing of the matter and it was 
granted. Mr. Scott will formally sub- 
mit the question to the attorney gen- 
eral for an opinion and Mr. Ball is 
have the privilege of filing a_ brief 
the Northwestern National, con 
tending that the plan is im all things 
legal and should not be disapproved by 
the Commissioner of Insurance and 
Banking. This is expected to be done 
it an early date 


Houston, 
the 
with 


to 
for 


Many Contracts in Abeyance 


Under the proposed plan, a person 
would maintain a savings account with 
a bank and the bank would part 


it to keen up the person’s life insurance 


Use of 


It seems that the Northwestern Na 
tional has made contracts with a num 
ber of banks in Texas whereby this 
savings-insurance plan was to be put 
into effect and has been forced to hold 
up oneration thereunder because of the 
adverse position taken by Mr. Scott 
If the attorney general should sus 
tain Mr. Scctt’s position, the North 
western could test out the matter in 
the courts through the expeditious and 
inexp nsive mandamus route by ask- 
ing the supreme court for a writ to 


compel the approval of the contract on 
the ground that it is legal 


Seott Called Plan Unsound 


In his ruling, Mr. Scott refused ap 
proval to the contract on the ground 
that a corporation could not act an 
insurance agent and that the definition 
of agency dces not include banks, firms 
Incidentally he vigor- 


as 


or corporations 

ously denounced the connection of bank 
with insurance company as being un 
sound from the standpoint of public 


policy and general conduct of the insur- 
ance business and of the banking busi- 


ness 


could break it in court, citing the case 
of the will of Samuel J. Tilden, one of 
the best lawyers of his time, which he 
made himself and which was broken in 
court, and the fact that out of 50 wills 
contested in the probate court of Indi- 


ana, 45 were broken on grounds of 
“unsoundness of mind or undue influ- 
ence.” 

He said the life insurance policy is 


’ 


the only “will” that 
after death, 


cannot be changed 


Hedges in Humorous Talk 

Mr. Hedges consumed most of his 
speaking time with humor, ending with 
a dissertation on the public sentiment 
behind law and government that is 
greater than the law and government 
itself, saving, “The test of civic right- 
eousness is not in the spoken word, but 
conduct observed or unobserved, that 
provokes the desire for good things in 
government.” 

E. A. Woods said life insurance is 
row being sold in terms of needs of the 
people and buying and selling has been 


reduced to a science. “Each case is 
handled on its merits,” he said, “and 
the modern insurance is not a ‘die to 


| 


UNDERWRITER 


HOLD FIRST CONGRESS 


WILKES-BARRE AGENTS MET 


Pennsylvania Gathering Proved Great 
Success—Many Stars on Program 
of One-Day Session 


WILKES-BARRE, PA., April 4.— 
life underwriters turned out three hun 
dred strong at Wilkes-Barre’s first sales 
congress, held here last week. A snappy 
program was presented at morning and 
afternoon Che Wilkes-Barre 
association represented by about 
hitty members, including President Wil- 
liam IE. Dow, who presided. Live dele- 
gations were present from Scranton, 
Hazleton, Williamsport and other coal 
mining communities. 

John L. Shuff, president of the Na- 
tional Association of Life Underwrit- 
ers, delivered a stirring address on “The 
National Association and Its Benefits.” 
He was preceded 6n the program by the 

Richard V. Lancaster, pastor of 
Memorial Church, who offered the 
and President Dow, whose 
opening address was the kevnot the 


necting 


SvSSIONS, 


Was 


Rev 
the 
invocation, 


o! 


Many Valuable Talks 

Frank F. Matheson, president of the 
Greater Wilkes-Barre Chamber of Com- 
merce, spoke on “The Life Insurance 
Agent trom the Layman’s Point of 
View He said the agent’s mission 
was to educate the public. “The agent,” 
he declared, “must be as resilient as a 


rubber ball, able to rebound after every 
setback.” P. F. Kielty “In- 
surance and Its Benefits.” 

Following President Shuff was an 
address “Business Insurance” by 
Charles W. Scovel, associate general 
agent of the Northwestern Mutual Life 
in Pittsburgh Mr said a busi 
life imsurance policy is the only 
certain of filling the gap which 
result when a certain 
brains organ- 

He 
execu 
men, the 


spoke on 


ol 


Scovel 
ness 
means 
s bound te 
amount 
iZation ts 
pointed out the great 
and technically 
whom forces a large number of 
companies to the wall Insurance on 
hbrams can greatly reduce the number 
failures, according to Mr. Scovel, 
who answered questions from the floor 
at the of his talk 

Phe 


business 

by death 

value 
trained 


ol ota 


! 
taxch away 
ol 
lives 


loss ot 


? 
ot 


close 


afternoon program was opened 
by President Shuff, this time speaking 
on “The Human Element in Salesman- 
ship.” Judge Orbison, of Indianapolis, 
was the next speaker and Mr. Scovel 


closed the program with a fine address 
on “Institutional Soliciting,” followed 
by questions from the audience and 
and registration new 


discussion of 


members 


win’ proposition but a ‘live to win’ 
proposition.” He said it was the ideal 
thrift program and is attracting men 
of large capacity and vision who recog- 
nize that the potential field of the busi 
ness hardiy has been scratched and 
that the successful agent of the future 
will be a highly trained man He also 
spoke of the splendid work being done 
by the Carnegie School of Life Insur 
ance Salesmanship, which is now in its 
third vear. ard the success of the gradu- 
ates, which is spreading the reputation 
of the institution throughout the United 
States 


Sales Congress Worth While 
Frank A. Wesley. in his address, said: 
“IT think you will agree that these 
sales congresses are worthwhile We 


have had a pleasant and profitable day 
may the seeds of new ideas and sug- 
gestions we have received, bear the fruit 
of better service to the public I fear, 
at times, in the past, many of us have 
been more intent on making a sale than 
in giving service Let us reverse the 
process. The effect on a salesman who 
has the mental attitude of service first 
will be nothing short of marvelous.” 


| ot 


| 
| 
| 
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KENTUCKY AGENTS MET 


CONGRESS AT LOUISVILLE 


Many Instructive Sales Talks—C. A. 
Secoy of Phoenix Mutual Urged 
Better Agency Representaticn 


LOUISVILLE, KY., April 
hundred life underwriters 
ot Kentucky gathered in Louis- 
ville last week for the second annual 
sales congress given by the Louisville 
\ssociation of Life Underwriters. Har- 
White, president of the Louisville 
\ssociation, presided at the morning 
session and extended a welcome to the 
life insurance men. Mr. White 
upon the rank of the state 
in life insurance in force 

suggested that each life under- 
writer take it upon himself to place the 


4.—DSev- 
eral from all 


parts 


vey 


visiting 
commented 
of Kentucky 


and 


state high above its present position 
next year The sales congress filled 
the entire day of March 30, but most 
of the agents were in Louisville for 
three days, as company meetings were 
held both the day preceding and _ fol- 
lowing \ valuable sales program was 
given and experts from both company 


otfices and field forces were on the pro- 


gram, 


Secoy Makes Suggestions 


Carl 
ager 
on “Field 
many 


\. Secoy, assistant agency man- 
the Phoenix Mutual Life, spoke 
\WWork.” Mr. Secoy said that 
agents have made no effort to 
equip themselves and have given no 
indication that they intend to try to 
arm themselves with the fundamentals 
education and technique im life in- 
surance salesmanship He said that a 
weeding out of the great number of Ife 
insurance representatives was needed in 


order to remove from the field those 
who have not made this effort and do 
; not intend to H<« said such agents 
should be eliminated and replaced by 
live, intelligent workers who are ac- 
quainted with their subject and will 
prove a credit to the profession Mr 
Secoy spoke of the important place the 
life underwriter has in the present 
period of readjustment and reorganiza- 
tion in business He said that, if the 
public mind is to be turned favorably 
toward life msurance solicitors, they 








must build their organization of a type 


of individual who has a right to claim 
the favorable attention of the insuring 
public. He said that, like batting .300, 
life insurance salesmanship must be 
learned Mr. Secoy explained that a 
good salesman has to become a fair 
actor, a diplomat, and at the same time 


many interests to approach a 
prospect He closed his talk 
eral experiences as a salesman, 
ing methods of approach 


cultivate 
with sev- 
includ 


Many Others on Program 


: Why Be 


by 


Heads Should 
Insured” the subject taken 
Tampton Aubuchon, president of the 
Industrial Properties Corporation. Mr. 
Aubuchon told of the economic impor- 
and of 


Corporation 


Was 


tance of business insurance of its 
value in stabilizing the ranks of the em- 
ployees James F. Ramey, insurance 


commissioner of Kentucky, spoke on 
“Relations of Agents to the State In- 
surance Department” contrasting con- 
ditions which existed two decades ago 
and those of today Mr. Ramey said 
that most of the bad conditions had 
been removed W. C. Wilson, presi- 
dent of the Blue Grass Association of 
Life Underwriters, explained the scope 
of the Congress \ discussion of the 
National Association and its operations 
was made by Henry J. Powell, Louis- 


ville manager for the Equitable Life of 
New York Frank T. McNally, Min- 
neapolis, general agent for the Massa- 


chusetts Mutual, spoke on “The Aver- 
age Man” and H. L. (Gatling Gun) 
Fogleman, of the Sheldon School of 


Salesmanship, Chicago, spoke on “The 
Master Salesman.’ 
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PHILADELPHIA HAS A 
SUCCESSFUL CONGRESS 


President Shuff of National Asso- | 


ciation, Who Was Present, 
Called It “Greatest” 


MANY SALES SUGGESTIONS 


A Valuable Symposium of Business 
Getting Methods Was Given By 
Many Notable Speakers 

PHILADELPHIA, PA., April 4 
(sre | ever attended,” 
John L lent of the Na- 
Association of Life | 
Philadeliphia’s 


congress 


atest I have 


Shuff, presi 


tional nderwriters 


referring to second an- 
} 


one-day sales held last 


nual 
Friday, at which nearly 1,200 men and 
were gathered from three states 
Philadelphia 


trong delegations were sent 


women 


With the 


Association as a 


from the laware Harrisburg and 


lrenton organizations, in addition to a 


sprinkling of unattached underwriters, 
the all-star program. 


attracted Dy 





PHILIP BURNET 
President, Continental Life, Del, 

In his address of welcome Commis 
sioner Donalds declared insurance is 
“no game r the slouchy man or tl 
trickster He yp ‘ tor h men 

the eld d the home oft e ta 
operate with the department at Harris- 

rg 1 waken to t eeds of ad 
\ I | cove}r ‘ | yvisn 1 re ot oUv 

el oO t < departm«¢ t 
urged r} asin ‘ ‘ 

nel ( baseb 1 re ind s not 

soft eas nol s some peo 
pic seen t k 

Pre Mr. D Idso voca 
t the | H t W. Bi é 
( | é pening lres 

Huns er, pres n 


President Shuff’s Talk 


hard work 
ht 1 ‘ the tr 1A 
he sa I y | i} 
g r £25.000. but T wouldn't 
refuse tl] hor t $100,000.” 
President Shuff ho is t < 
ol t > a s doub 1dmiuttec 
that |} ind th ey gvelist \ ‘ 
rl} ke peara P ind i 
ner of talking Eve the religious 1 


said | 
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HAVE GOOD PROGRAM! SPEAKERS ANNOUNCED) RETIREMENT FUND IS 


— 
PLAN BIG DETROIT MEETING | 


Acceptances So Far Indicating Record | 
Attendance at Sales Congress to Be 
Held April 10. 


DETROIT, MICH., 
stage is all set for a record 
tendance at the Detroit 
which will be held April 10 un 


auspices of the Detroit Life 


April 4 Che 


cong! 


sales 


writers Association. 
Ladies will be welcomed at all ses 
sions aud are particularly invited to the 


banquet in the evening whet 


Hedges, general counsel of the Asso 

ation of Life Insurance Presidents, will 
be the principal speaker The ban- 
quet and speeches will be followed by a 
dance and during the evening a musical 
and vaudeville program has been ar 
ranged, which will include Eddie M« 


Grath, on of Detroit’s well 


warblers. 


John L. Shuff, president of the Na 
tional Association of ite LU nderwrit 
rs, will be here and from the cept 
neces whicl have been con { the 
committee believes that the ttendar 
will be large All sessi is ell as 
the banquet will be held at the Hotel 
Statler and the opening session will 
t it 9 a. m 
sem bpiance was not lacku x M 
Shuff declared “No agent cal be a 
real agent who doesn't believe God.’ 
Following are excerpts from his or 
torical flights 

“There are a numbe exce t 
irance journals i! this countr tee 
ing vou with the best information and 
putting you in touch with the keenest 


minds on earth Take some of the 
and read then 
“For twenty-five vears it has bee 
my aim not to sav a unkind vy 
ipout i riva ce ipat l believe 
getting mine by getting there rst 
“Insurance is still in its infans Wi 
stand today where th medical profe 
sion stood fift irs ag 
Don't defat our 1 ess call 
y it gam 
If vou’re in the Ince S 
for a da eet out It i ec work 
wouldn't employ gent on tri S 
] mm the proposition perore he Starts 
“T wish all vou é ere n 
peddlers. I wish you didn’t try to s 
every dy the Same pe t\ 
cases are alike Wi stn’t 
St 1 1 re \\ 
lors and advisors.” 
loir our loca cen ' | 
od carriers ( £cs > 
Yo ' ; called { 
- or ¢ | on ¢ “ 
that mucl , ht to a , 
] 1 .< 
Philip Burnet Speaks 
Ph Ror ‘ sid ( 


i 
S org 
\ 
SS ¢ iw i \i 
( 1 ius 
{ ‘ ¢ 
‘ i ste 
Whe i ( t 
nd ] his ( 
tute re 1 not ‘ 
’ 1 
nies 1 di ervt R 
t t n insured 
\re ( t S 
ll the troul hay 
a. f 
ve < 
+] roe t ( 
sur ri ect 
1 
mects te | ‘ 
, ’ ¢ i ft 1 t 
t vour d t oO rh 
+ it ot < ole 1 yur ? 
134 
munity is pern tted oC hout ri 


GOOD PROGRAM FOR WICHITA 


Kansas Life Underwriters Unite in 
Meeting to Be Held in That City 


Saturday 





tj gra has be pre 
pared the third nual Kansa 
Sales Cong ss. to he at tl Hot 
Lass¢ Wichit Ka ld Satur 
d \ 18 It is follows 
Morning Session 
Addre of We ome John E. Boyer 


dent Wichita Association 


Respor W \ Benson pi dent 
Topeka Ass iatior 

Bu ss O f 1922, S. A. Lor 
I I { ‘ R ! rt . 4 pt 
‘ rar & T t Compar ( H 
Ha n, ir ! } Jan P. Sulliv 

iran 

\dditior I irar n Qld P 
iders, I I Dan lent Hutchir 

Associa yn 

rhe I Ir ent Need: I ira for 
Mar d Babies W H I 

pek 

Corporatio Insur e and Exempt n 
H. H. Motter olle or Internal Revenu 


Afternoon Session 





\ddress R Stuart B. Edmundson 
La For I 
Sea ne Deter ‘ Ir ra 
Nee ri ( W Met i! Topel 
\ I ! f Medica Ix i 
D Jol I I I W ita 
‘ Out Side Lit Pend M 
Topeka 
Ss Y atizir } r Wo J W 
laugl Topeka 
Addr H. S. Noll Eq , 
ble Life of Iowa 
Banqu p23 I Tea I ' 
Add I I W l I ! 
Met list Ey | Churel 
c s l vent 
Wallis on “Self Income” 
Life Income for Self” was discus 
Frederick A. Wallis ew York 
anager Fidelity Mutual Life, who re 
ntlv retired s commissioner of i 
re 1 i ort ne eien nt 
susp ( riosit is t 1 
tant, accor« to M W s, wh 
‘ Don't tell your man tl 
til 1 get throug! Wait 
t psv« Oo cal 1 me t Wha 
, — ¢ it the start and 
ll trig ) our prospect And 
CT I ! prais 
vo 1 ve 1 1 to sell | 
t ! Ss ytica rst and 
sate 
( ¢ P wvevard 1 ‘ 
‘ Wallis te pr ect Deat 
ran r Ss vit the it¢ mco ¢ 
‘ t 't cost 
l é throw il ta 
| t { ‘ it W ‘ 
' k f 
Who sol the 
, 1 
" ‘ 
j 1 } ‘ 
| 
Hall on “Beneficiary Income” 
| 1] Hal & MeN 
DP, vf 
) ‘ ry 
' 
é 1 M H A 1 
\ igent t 
duct ’ 
‘ Ly + Mf H 1 tted 
+} | j 
‘ , +} 
| } i ‘ it } 
’ ! . P | ; 
Shuff took part It 1 ended w 


(CONTINUED ON PAGE 12) 


SAID TO BE UNSOUND 


Teachers’ Pension Fund in Michi- 
gan Not Based on Sci- 


entific Plan 
FEATURES OF THE SCHEME 


Will Be Made to 


Forthcoming Legislature Remedy Its 


Attempt Have the 


Main Crudities 


April 4 lhe 


Fund 


Retirement 


Peach 
s balance on hand of $479,123 for 
year ending Sept. 30, 1921, accord 
» the report just issued 
I total assets were $371,422 with 

ot $175,617, a total of $547,039, 
ich $67,916 was disbursed dut 
that year For regular annuities 

+ 128 disbursed, with $1,973 for 


ties and $1,932 for re 
contributions 
Number of Participants 


itis shown that 


the annuity exhibit 


SY women are on regular hist tor 


60; 13 tor disability, $2,961, making a 
il ot 202 ‘ who draw $73,322 
ll here were > men on the 
ir list drawing $21,354 annually, 
é the disability list at $700 per 
ku 1 total of 54 men who 

. ' il nuall 
The iwgregate is 241 on the retired 
egular list drawing $91,715 and 15 on 
tl disability list it $4,001 per year, 
1 1 total of $1 regular, $91,715 
nd 15 disability, the final sum being 
6 pensioners drawing $95,377 per year 


Contributions by Teachers 


this act all public school teach 
ntribute each year the fol- 

nts to the fund 

Cho whi hive years 

their 


ycat 


taught 
percent of 
than $5 a 

taught from five 


but not 


\ » have 
e-half of 1 
es, Dut not more 
vho have 
ears l percent, more 
taught 


ercent ut 


more 
not more 


Payments to Teachers 





Wut i the fund o created, teachers 
ted nuities on the following 
\ te ‘ ho | taught 0 
v 
\i i > m 
t ‘ ‘ } innuit ot one 
] | 
oO ivera ilar ior the 
( teach the min 
t } 1 $300 and the max 
) 
) \fte l Ca ! ryice 1 this 
t t eT pl ally yt 
! ipa i *« retired 
hile the d last receive a 
‘ letermined bh +} 
oO ‘ Ss < service rendered 
Withdrawals from the Service 
hers withdrawing from the pro 
( nleti a eat ot 
ne ilf of their co 
o ine ¢ or ded at 
on {to S ke thin for 
, 
j t he teacher ceas 
Vl . 7 ] 
it’ O71 ‘ | 1 
‘ ] ) hose have eC 
' tie é 1 total disal 
t expe nee 
t t t ime a ibilit 
0 Tr) Ile t her 
| +] hoard 1s 87 f 
nd } ‘ ht > 
| here ' ited $154.040.9 dt 











Service That Serves 


Maybe it’s old, but—Two negro artillerymen were on a trans- 
port in mid-ocean. Both had been waiters before Uncle Sam 
called them. ‘They were prouder, however, of their new vocation 


than they had ever been of anything else. The ship’s big gun 


pecially charmed t 
“Man,” said one, “that shuah am a pretty piece of machinery. 
° 
“Pretty? Pretty?” said the other, “that just ain’t no name fo 
it. It am plumb scrumptious. And b’lieve me, boy, I shuah would 


like to see that gun go off.’ 


About that moment the lookout signaled a sub, and with 
incredible speed, the huge gun was loaded, sighted and fired. The 
colored brethern instinctively ducked as the weapon roared, and 
then faced each other as the reverberations died away. ‘Man,” 


said the second speaker, “Man, that suttinly was service.” 


And when one considers some of the leading features of THE 
PRUDENTIAL’S report for 1921 he is bound to conclude they 
represent service—service of the promptest and most valuable sort . 

Contemplate the amount paid policyholders in 1921—over 
$68,000,000! Guess, yourself, how many Woolworth Building § 
that would build. Probably in 75% of the homes this entered it 
was the only available cash at the time. On the basis of number 
of claims paid one was discharged about every minute of every 


working Prudential day. 


That’s only the high-spot in Prudential service but it’s enough 
isn’t it, to make you think a bit. And while you do this thinking 
don’t forget that some day a cold finger is going to point your 
way, and the words “Come with me” will be all that will be uttered. 


The Prudential 


Insurance Company of America 
Incorporated under the laws of the State of New Jersey 
FORREST F, DRYDEN, President 
Home Office, Newark, New Jersey 























SIX YEARS OF PROGRESS 


End of Year Insurance in Force Reserves Assets 
1916 $1,504,904 $9,778 $429,373 
1917 3,014,388 43,502 678,555 


1918 4,507,824 100,914 775,154 
1919 8,556,794 205,203 941,380 


1920 12,112,174 365,286 1,127,761 
ior $16,331,992 $574,921 $1,367,692 


Surplus to Protect Policyholders - - $757,992.36 
Assets $2.06 for every dollar of Liability, 


and a corps of live satisfied agents. 


The Shenandoah Life Insurance Company 


General and District Agency openings in Arkansas, North Carolina, 
Virginia, West Virginia and New Jersey. 


On Agency matters address—W. F. Macallister, Agency Manager. 
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20-21, the amounts varying from 
Ip to $20. 


Plan Not Actuarially Sound 


Chat the fund is not actuarially sound 


is admitted by those who administer it, 

d at the latest session of the state 
egislature efforts were made to amend 
ne act. 


lt is proposed that the state should 
} 


Phe 

pass 

additio 
Phe 


] 


every dollar that is contributed 


teachers to the retirement fund 
t, in a way, will make up for the 
uate salaries now paid to teach- 
Michigan, in the opinion of the 


Other States Have Funds 

1925 legislature will be asked to 
li act providing for some such 
nal revenue. 

board States that Idaho, W iscon- 


lassachusetts, Vermont, Connecti- 


cut, New Jersey, Pennsylvania, Ohio 
and New York City have enacted legis- 


lation 
their t 
are no 
rial ar 


establishing retirement funds tor 
eachers and that thos systems 
Ww in operation on a sound actua- 

id financial basis and supported 
] 


in part by state funds. 


In 1 
reporti 
an ave 


}arv ol 


Chet 
of 75a 
98 bet 
numbe 


than 1, 


1¢ 

wonien 
74 

Willi¢ 


women 


919, of a total of 15,774 teachers 
ng, 1,750 were ‘men who drew 
rage salary of $1,391 and 14,024 


| were women who drew an average sal- 


$851,00. 

re were three between the ages 
nd 85, 58 between 65 and 75, and 
ween 60 and 65. rhe largest 
r were between 20 and 24, more 
000 being listed for each of thos« 


lowest average salary for the 
was $557 and for men $565, 
the highest average salary for 


was $1,176 reached at the age 


of 50 years, while the highest average 


tor the 
age of 
rate. 

at the 


men was $2,694 reached at the 
9, with 13 employed at that 
There were 71 women employed 
age of 50. 


Many Nearing Retirement 


About 407 teachers have reached the 


limit o 
would 
which 


women 


f 30 to 35 vears service, which 
entitle them to retirement, of 
number 72 are men and 335 

One woman has taught for 60 


vears, while three have taught from 50 


to 55 years and three men and seven 


yomen 

Prof. 
versity 
of the 


have taught for 45 to 50 years. 
J. B. Edmonson, of the Uni- 
of Michigan, who is president 
board of the fund, states that 


the weaknesses of the present system 
are self-evident, and that a change 


would 
Cc. M. 
Fourth 


be welcomed, 


Lowrie, formerly with the Wood 
Agency, and C, H, Van Dyke, for- 


mer insurance broker, have formed a 
partnership as general agents and have 


opened 


offices in the Commonwealth 


| building, Pittsburgh, Pa. 
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“LIBELED,” SHOUP SAYS 


GOVERNOR SUES LIFE AGENTS 


Colorado Executive Asks $300,000 Dam- 
ages Against Denver Men—Echo 


of Mountain States Case 


DENVER, COLO., April 4.—Gover 

I Snoup > hiled suit lor S300, 001 
damages against General Agents M. G 
Hodnette, Union Central Lite; Jesse M. 
Wheelock, Northwestern Mutual; O. C. 
Watson, Mut Lame, N. 2.5 ds Oe 
len, Kansas City Life; J. Stanley Ed- 
wards, Aetna Life; J. S. Fabling, Pacific 
Mutual; A. E. Liverman, Homie Life 
and A. Norman Dempsey, Guardian 
Lite; Earl Wilson, one of the claimants 
to the office of insurance commissioner; 
L. E. Hill, proprietos of “Hill's 
Monthly”; Victor Neuhaus and _ the 
the Colorado Herald Publishing Com- 
pany because of alleged slander grow- 
ing out of the long drawn fight over 
the office ot state insurance commis- 
sioner which has been waged between 
Mr. Wilson and Jackson Cochrane, Gov- 
ernor Shoup’s appointee 

The complaint alleges two causes of 
action, both based on issues of “Hill’s 
Monthly,” which were devoted almost 
entirely to the activitics of the Moun- 
tain States Life against Earl Vilson 
and Shoup’s support of the company, in 
which he is all 2¢ 1 to be a stockholder. 
Governor Shoup alleges that his good 
name as a citizen and a business man 
and statesman has been harmed by the 
alleged libelous articles and that he has 
been held up to the view of the world as 
1 dishonest man and an infamous gover 
nor, guilty of misfeasance and malfeas- 
ance in office, of violating his oath, of 
conspiracy to defraud the citizens olf 
the state and corruption in the admin- 
istration of his high office. He asks for 
$100,000 actual damages on each of his 
two grounds of action and for $50,000 
exemplary damages on each count. 

\ll of the defendants except Neuhaus 
and the Cclorado Herald Publishing 
Company were made defendants in a 
suit for $900,000 damages for slande 
filed by the Mountain States on the 
same charge on which the governor's 
suit was based. The quarrel, of which 
this week’s suit is an echo, began when 
Earl Wilson, then commissioner of in- 
surance, revoked the license of the 
Mountain States Life. 





le 
! 
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At the annual meeting of the directors 
of the Southland Life of Dallas all the 
old officers were re-elected and Dr, J. T 


Montgomery was chosen medical direc- 


i tor, 











AMERICAN LIFE 
REINSURANCE CO. 


| OFFICES: 

DALLAS, - - 1000 Main St. 

| CHICAGO, 29 S. La Salle St. 

| Just Closed Greatest Month in Company’s History 
March Applications Received . . . $2,251,442.00 
| Prompt Service from Both Offices 
| Maximum Security to Treaty Holders 
| A.C. BIGGER 

| President 

L 


FRED D. STRUDELL 
Secretary & Actuary 
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ANNOUNCE CHOICE SOON fe: NEW RATES DISCUSSED a a omg » — of the evening 


conipany s 
- re I counsel 


COLUMBIA AGENTS’ ROUNDUP ————— 


a Fraternals Hard Hit 











TO PICK PENN MUTUAL HEAD 


Selection in Hands of Committee— Held Annual Convention in Cincinnati | ,, _ Woodmen of America, 








. . ol © ifatern 1 < ~ 
» mm ~ | . 
President Johnson Will Retain Last Week—Announcement Made gat s, reports that lf of 
Office Until July 1 of Year’s Progress J 2% not te a single appli- 
nm ‘ p iast year 
er! are co! 
IILADELPHIA, PA Ap ( ( +f , ee e of the 
( e m3 St president of the ti rhur es that man) 
M . 2 a ~ extended 1 Satu , | + wre ] | Cit 
1 ( il i I > resi nat 3) 0 te ’ Pr ‘ rate : 
s er his idea being to re | . peratec 
. ‘ t t } 
WW past the ti ¢ the co : ' ( ( the i 
s annual cogvention Ma ; , : a | the iternals « 
ry } } } 
( 0 r l epres es \ l ‘ , . . icn 
P} j . the pr pal attr 
it ft l e once n niulad¢ I I L é re 
\ is ( the new i t ns 
a. ; ' os 1 _ 
Mr. Johnson said Monday the matter civié edule It w 
3 } t » hese he eT 
is successor was in the hands of I ' - % . as t , a Cup to Larson Agency 
nmiittee which he had appointed to O ere W ly 
nend a suitable executive. He the agency force. i > prize ¢ 
ided that he did not know whether a The « y makes a ve b Con o sin agenc 
] } } 1 1 nt | 
in would be chosen from the con pany he I < items ‘ . i a ec 
- not The date of election has not erest « ings 1 he c La : ladisor 
‘ i! ‘ t dite 
een fixed, but there is reason to be- flice pense ) it is abl M ie 1 
’ . ‘ n ren 
ve that the committee will report to liberal ¢ missio d 1] 1 . ( ‘ 
1 | 1 1 al c ven \ 1 
the board of directors late this week tain a low net cost Che company’s | superintendent of &? | " A. 
. * . or at Pal " eeMaQ Gs " akCciit \ aiso 
es Cc F. E. PETERSON nour aan = veral 1 : ‘ ’ I n: 
w progam and severa new poli s ( Larson State inager Madison 
OPENS A LIFE DEPARTMENT have charge of this department for th a been aie > out by Actuary A, | Carl W. Hill, attorney, Madison: Dr 4 
> oor ma pug aia Voepp it Kot s description of | ( Dent secretar £ ¢) ~ 
es Merchants. The company has been 0 tl seo we oe od : ny ail OG Miller or the company, 
. : rating oe cam S000 PIAnS OF EK pany aroused ( vice-president es 
Merchants Life & Casualty of Minne- | erating as a stock company since 1914 reat enthusiasm Mois dent, De 
. . ith 7 store : ) . .__ Ata. . . ied 
apolis Places C. F. E. Peterson in th a capital stock of $100,000. Che ¢ imbia’s mx t ve ; 4 eee 
— wan | | } na rica! 
Charge of New Branch ; eriod irs has been remarkab es ; 
g Massachusetts Ban Lifted low and its investments are almost Metropolitan’s Big Loans 
> . Frederick Frelinghuysen, president of | W"0" ast OPISases whit ihe Metropolitan Lite has authorized 
The Merchants Life & Casualty of | ,, M - IR * Lif pie, sient turi high interest rate It now has ! n nd nd 1 A _ ” 
. , : th utual Benefi ife announces th; mn < gn now | 1 bonds and mortgages amou 
Minneapolis, a health and aceident co1 ; ; — ee r $14,000,000 in for wil war | ine ¢ ; agree 
. . ; 1 Attorn¢ Genera } We n Alle: ol Ove! . VU,U . VICK, withh OVE O 10,000,000 Of th total, over 
pany up to this date, has ae as 4) Massachusetts has suspended his ruling | $2,000,000 of assets, $192,350 capital and | $1 0 re on housing dwel 
I l sur I O1 I ! \ I t¢ } ’ T 1 7 arnpli 7 4 , ¥ . ’ - 
I "I cag bie me a rate “Kneen G . - alate pany s accelerative en- OV 00,000 et surplus It HOW ings nd 8S apartment houses accom- 
t 1 s issuIng st a torms ) . » ‘ . ° 
th ines, issuing andare torm ol Ov ent plan policy in tl state pend i N irticly 1 ) I ~ ila ( 
ike pol cies upon a non-participating turth consideratiot \llet held 1i¢ I 1 | put tort i! \ dividend Liye s1 0.000 1 oI busine s bul 
legal reserve plan, and will enter the he plan did not conform to the Massa- | schedule which is very favorabk ; rious parts ef the counts 
tates in which it now writes health and | chusetts insurance law. I compa! gave the gent out $2,500,000 will go to farm loans 
ccident insurance as soon as condi Mi relinehuvsen cha S e “ru tl Chursd night l 0 est id thern ites 
S warrant. ine was obtained at the instigation of a | banauet with special entertainment Fr OO ( n bank holding 
Vice-President C. F. E. Pets n will | rival nt.” dav nicht President Cross acted ; ( 
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STATE LIFE 


INSURANCE COMPANY 
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INDIANAPOLIS 
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MORE THAN 


TWENTY-ONE MILLION DOLLARS IN SECURITIES 


Deposited with the State of Indiana for the 
Sole Protection of Policyholders 
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PROGRESSIVE :: CONSERVATIVE 
The Growth of Oak—The Solidity of Granite 
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On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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NATIONAL FIDELITY LIFE INS. CO. 


A Composite Picture 


of what is in the thoughtful fieldman’s mind as to the 
KIND of life insurance company he would like to rep- 
resent would be found to coincide very closely with 


— of ONE company—NATIONAL FIDELITY 


Old enough to be well seasoned, young enough to be 
progressive and to offer unlimited opportunities to the 
man of ambition; whose officers have personal knowl- 
edge of and sympathy for the many problems of the 
fieldman;—whose new agents are selected with such 
attention to character and efficiency that it is an honor 
to associate with them; where REAL cooperation goes 
far towards making the Agent’s work effective and 
PROFITABLE; with working ‘‘tools” unexcelled by any 


company—old or young. 


NATIONAL FIDELITY operates in seven of the best 
states in the United States—Iowa, I]linois, Minnesota, 
Nebraska, Oklahoma, South Dakota and Texas. We 
are just entering Missouri. Several good districts are 
open. 


Our JUNIOR DEPARTMENT offers to the alert agent 
a new avenue of approach to mature prospects as well 
as a fine, virgin field for regular and complete policy 
sales to boys of 10 and up. 


Latest forms of Double Indemnity and Tota! Dis- 
ability benefits. 


SIOUX CITY, U.S. A. 
RALPH H. RICE, President 





NATIONAL RESERVE 


LIFE INSURAN 





[tine oa EN 


___ GEO. GODFREY MOORE, *resoene _ 














——— = : = ee 








HOME OFFICE 


- 1921 - TOPEKA, KANSAS 





Be a salesman with the fastest growing Insurance 


organization in the middle west 
FIRST YEAR’S BUSINESS 
$11,633,000.°° 











es» OUR NEW POLICY aanun 





the 


me 
tio 
or 


$s 





Illustrating a $10,000 policy at age 30. 


dental death, waiver of premiums and annuity of $200.00 per 


There are many other special features. This policy is a Winner, 
it has the pull that gets the business. 
TERRITORY OPEN FOR CAPABLE MEN IN 
Arkansas Idaho Mlinois lowa Kansas Kentucky Wyoming 
Michigan Minnesota Missouri Nebraska N. Dakota Oklahoma Colorado 
Oregon S. Dakota Tennessee Texas Utah Washington 


We will help you establish a lasting and paying business. Write to-day 


It is a 20-payment policy 
at will pay up in EIGHT years, has triple indemnity for acci- 


mth for permanent and total disability with guaranteed op- 
nal settlements at the end of twenty years. $10,000 in cash 
$4,915.10 and paid up policy for $10,000 or paid up policy for 
9,660, or life annuity of $688.00, pay twenty years certain. 
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| 
Some of the Activities of the Men 
Out on the Firing Line 


Chronicled 
1922 has every indication ‘of being a 
very prominent year in the Prudential 


| life of Salvatore Bancheri, who is one of 
| the capable producers in the Rochester 1 
district. Since Jan. 1 he has been cred- 
ited with an average industrial writing 
of over $4 per week, which placed him in 





the position of “top-notcher” for Divi- 
sion H, 
Agents Anton L. Wirtz and Joseph N. 


Schmidling of Milwaukee 2, Wis., are 
| leading at the end of the first quarter in 
| industrial in this district. Agent C. W. 
Enburg of Davenport, Ia., closed the first 
| thirteen weeks of the year with a sub- 
| stantial industrial increase to his credit. 

Agent J. H. Harris and Ralph Jaenicke, 
| both of Davenport, Ia., are running neck 
|} and neck for district leadership in ordi- 
nary. 

James M. Hayes, former assistant sup- 


erintendent of the Kansas City, Mo., dis- | 


trict, has been promoted to special assist- 
ant superintendent at Denver, Colo. 

| Former Assistant Henry DeRoque, of 
the Pittsfield, Mass., district, has now re- 
covered from the illness which caused 
him to relinquish his position last May. 
| He has been reinstated as an assistant 
in the Barre office, operated from the 
Burlington, Vt., district. 

| Agents L. W. Caldwell, Memphis, Tenn.;: 
| Samuel Barberis, New Orleans, F Se SA 


| moted to assistant superintendents. 
Bernard M. Dolan is promoted from an 


the New York 8 district, to an assistancy 
at the same place. 

Agent Ira E. Briers is promoted to as- 
sistant superintendent to take charge of 
Hinton, W. Va., assistancy, which is 
detached from the Charleston, W. Va., 
district. 

Agent John F. Sheeran, of Passaic, N. J., 
district, is promoted to take charge of an 
assistancy staff in the same city. 

Agent Albion C. Deane and Agent 
George N. Froehlich of Passaic, N. J., dis- 


the 1922 race for largest amount of ordi- 
nary net issue among the entire agency 
staff of Division N. Agent Doyley S. Hut- 
chins of Newburgh, N. Y., district is the 
third man in the big drive for ordinary 
net issue for 1922 in Division N. 


NEWS OF THE PRUDENTIAL | 


J. | 
Huey, Birmingham, Ala., have been pro- | 


agency to an assistancy in the Jersey 
City office; Edmund J. Reilly and Jacob 
Lawner, both from the agency force of | 


That Agent John J, Milligan of Phil- 
adelphia 8 is bent upon making 1922 a 
big year is evidenced by results placed to 
his credit so far. His industrial increase 


now amounts to more than half of the 
figure credied for all of 1921 and in or- 


dinary production a marked gain is also 
recorded, 
Agent Hurbert F. Tuttle of Kansas City 
1, Mo.; Agent Ervin F. Frick of Ardmore, 
Okla., and Agent Archer W. Stuart of 
Tulsa, Okla., are promoted. 
Superintendent W. K. Miller of Easton, 
Pa., district is the leader of Division K 
in proportionate actual increase for the 
| year, is number four in the entire field 
Noteworthy among the recent large 
cases secured by Division G representa- 
tives was one of $30,000 issued to the 
credit of Assistant M. Jones of Marion, 
Ind., the character of which was unus- 
|} ually high. 
Recent promotions in the division were 
those of Agents C. R. Oehmler and E. L. 
| Mayo of Toledo to the position of assist- 
ant superintendents in the same district, 
also Agent A. O. Todd of Indianapolis 2 
was placed in charge of an assistancy. 


Metropolitan’s Wilmington Change 


| Albert C. for several years 
manager of the Metropolitan Life at Wil- 
mington, Del., has been transferred to 
Birmingham, Ala. Succeeding Mr. Ches- 
ney at Wilmington manager is H. L 
Hannah, formerly assistant at 
Washington, D. C., Wilmington 
district. 


Chesney, 


as 
special 
of the 


To Handle Southern Wisconsin 





E. W. Kaleifgen, district manager of 
| the Metropolitan Life at Madison, Wis., 
| will have Charge of the southern Wis- 

consin territory for the company. He 


has established an office in the Gay build- 


ing at Madison. 

Equitable Opens Ohio 
The Equitable Life of Washington, 
| D. C., an industrial company, will estab- 
| lish a district office at Cleveland, O. this 


month, and will open other 


} 


trict, are first and second, respectively, in | 


| 


important cit- 


j}ies in Ohio until the entire state is cov- 
ered. 
Benefits in Full Effect 

The National Life & Accident of Nash- 
ville, Tenn., announces that as of April 

the company's paid up at age 75 and 
endowment of age 70 industrial policies, 
except infantile, will be in full benefit 


| one-half benefit 


for death on date and delivery instead of 
for the first six months 





NEWS OF LOCAL ASSOCIATIONS 














PLANS FOR CARNEGIE COURSE 


Officials of Los Angeles Association 
Report Great Interest in Summer 
Term to Be Held There 


LOS ANGELES, CAL., April 4 
The regular monthly meeting and din- 
ner of the Los Angeles association was 
held in the auditorium of the Pacific 
Mutual building last week. About 300 
members enjoyed the program which 
followed the dinner. Wm. McClelland, 
chairman of the Carnegie School com- 
mittee, spoke briefly upon “The Car- 
negie School,” citing the fact that fail- 
ures in life insurance salesmanship are 
due, not so much to lack of ability as 
to ignorance of proper methods which 
are essential to success in their work. 
His report of results obtained by the 
committee was to the effect that the 
life companies represented in Los 
Angeles were a unit 100 per cent strong 
in support of the project, and that of 


the maximum of 120 scholarships for 
the summer term of the school to be 
held here beginning June 22 a total 


of 96 had already been reserved. As 
evidence of the widespread interest in 
the school, mention was made that in- 


quiries concerning it were being re- 
ceived from as far east as Texas. 

John H. Russell, secretary of the 
National Association of Life Under- | 





writers, and a graduate of the Carnegie 
School, outlined in detail the methods of 
instruction employed in conducting the 
school and the substantial benefits de- 
rived from the course of study, stating 
that the knowledge gained in a few 
weeks would require years to obtain in 
the school of experience in the field. 
WwW. G Farrell was the next speaker, 
presenting briefly some interesting sta- 


tistics showing the advantages possessed 


by the well educated man in gaining 
distinction in his chosen profession, the 
figures indicating that the man with a 
college education has 800 times the 
chance of one man in 150,000 to achieve 
such distinction without that knowledge 
and training. Attention was also di- 
rected by Mr. Farrell to the fact that 
the active and successful life insurance 
agent must be in position to pit his 
knowledge in competition with the col- 
legwe-trained minds in the legal profes- 
sion, who ar daily being called upon 


to pass judgment upon policies and prop- 
ositions of life insurance submitted to 
them for consideration by their 
in connection with the efforts of 
agent. 


clients 
the 


Condition of Estates 

The chairman of the 
Dougherty, then introduced 

Roseberry, trust attorney of the 


program, E. J 
Louis H 
Security 


Trust & Savings Bank, who delivered a 
most interesting address on “The Con- 
dition of Estates of Decedents.” In his 


remarks, Mr. Roseberry stated that most 


men die without making any prepara- 
tion for the conservation of their estates; 
they are so selfish that they give but 
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little thought to the matter and its ef- 
fect upon the future of their families 
Various methods of conservation were 
outlined, including joint tenancy of 
property, trusts and _ wills. Mention 
was made of the fact that while wills 
are expensive to probate, that expense 
is greater when a man dies without leav- 
ing a will. The value of life insurance 
as an absorber of the shock to the family 
income sustained through the death of 
the breadwinner was touched upon and 
reference made to the fatal character of 
that shock without the benefit of life 
insurance, which is the only intelligent, 
efficient and economic safeguard against 
poverty of that kind 


Work of Industrial Men 


The next speaker on the program was 
Ernest Lindquist, whose subject was 
“True Ceoperation between the Indus- 
trial Agent and the Association.” Mr. 
Lindquist has the honor of having led 
the entire field of his company in 1921 
in volume of premiums paid The secret 
of his success is shown by his enthusias- 
tic interest in, and his love for the 
business in which he is engaged He 
explained in detail the intensive culti- 
vation of the field through the efforts of 
the industrial agents, and the fact that 
the educational work which they per- 
form prepares the prospects for easy 
writing of ordinary insurance by agents 
who devote themselves exclusively to 
that branch of the business. The insur- 
ance idea is instilled in the minds of 


children covered by industrial protection | 


from the time they are able to talk, and 
with their growth to manhood and 
womanhood, the purchase of ordinary 
insurance is the logical result, because 
they have been educated in the recog- 
nition of its value. 

“Why Men Fail” was the next subject 
on the program, the speaker being Major 
William T. Morgan, staff lecturer of the 
International Correspondence Schools. 
The reasons for failure which were 
given by Major Morgan are: because they 
do not know their job; because they 
have not made themselves experts in 


their line; because they do not work; | 


lack of character and a winning per- 
sonality; because they have not sold 
their job to themselves; and others fa 
because they are not able or willing to 
stand alone. 

* + * 


Cleveland, 0.—To follow up the re- 


cent successful sales congress, the 
Cleveland Association is planning to 
make a special drive for increased mem- 
bership. Speakers will address meetings 
in the larger agencies and explain just 
what the association has been doing for 
the benefit of every life underwriter in 
the community. It is expected that about 
100 new members can be added. 

The program for the next monthly 
meeting of the association will be put 
on by ten general agents, who will pre- 
sent their views of the “Essentials of 
Life Insurance Salesmanship,” and be 
ready to answer questions from the floor. 
Some interesting discussions are antici- 
pated. 

The Cleveland association is making 
an intensified membership campaign this 
week and expects to greatly increase the 
names on the roll, if not double the 
number. While the association has en- 
joyed a good membership for several 
years past, it is believed that the results 
of the work being done here will be 
much more important if a greater num- 
ber of life men could be interested and 
receive the benefits from it. 

Plans for the campaign are somewhat 
different from the usual membership 
drive. Eight men have been selected to 
make addresses to the solicitors at the 


various offices. Managers at many of | 


the offices agreed in advance to call 
meetings of their staffs when these men 
will tell them of the benefits of associa- 


tion membership, and endeavor to secure | 


their applications. 


Most of the managers and general | 


agents are members of the association 
and almost everyone of these offices 
are represented by one or more of the 
solicitors, but it is the desire of the 
officers and committees to secure as 
nearly a 100 percent representation as 
possible. 

This is rather a novel method of reach- 
ing a large number of the life insurance 
men quickly and directly. The general 
agents are cooperating as far as possiblé, 
as they realize that the association work 
is extremely valuable to all workers in 
the field and they want their men to 
get the benefit of it. 

Where it can be done satisfactorily, 
the office will pay the monthly dues of 
all its employes in one check and deduc- 
tions will be made from the amount due 

(CONTINUED ON PAGE 9) 
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Forging Ahead 


Under a full head of steam, which 
it maintained through all the spend- 
fest days of easy business 


he Lincoln Life 


is going right ahead and writing 
more business than ever before. 


It continues to enlarge its depart- 
ments of service and to give enlarged 
co-operation to all who 
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Lincoln Life Building 


Ghe 
Lincoln National Life Insurance Co. 


“(Its Name Indicates Its Character’ 
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AGENCY 
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TOLEDO 


AND 


CINCINNATI 


Fort Wayne, Indiana 


Now More Than $205,000,000.00 in Force 
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investigate causes and proposed reme- 


dies for the crime wave they have a par- 


ticularly pungent meaning to those in- 


who cannot dismiss from 


their minds the persecution of insurance 


by investigating committees of state 


legislatures and by states’ attorneys who 


name of the 
they 


can act in the 
ealths 
times exploit). 


common- 


which serve (and some- 


Legislatures who create investigating 
committees are not made up entirely of 
investigating 
sake of 
the 


offense 


lawyers. The creation of 


bodies which investigate for the 


the investigators rather than for 


benefit of the public is not an 


chargeable to lawyers, even though law- 


yer-legislators may be the authors of 
bills. But the 


examining witnesses so 


the creating unfair meth 


often 
irgeable t 


pursued are chi lawyers, 


eaning up the legal | 


rather than the Rather do 
to the view that the 


of the rich 


rich 
they 
are for the 
or the poor. 

This is not an attack on the 
but 
have 


poor. 
incline 
lawyers instead 


legal pro- 


fession rather on the class of men 


who 


calling of attorney to get into politics 


and then abuse their positions of public 


trust, not so much to gain riches as to 


gain prominence, power and 


preferment. Politics is the one walk of 


life in which a man can still rise by 


pushing others down. For years our 


politicians have been using railroads, 


public service corporations and 


business interests. 


punching bags badly banged up 
tion has been centering more 
on insurance 

Should 


away the 


more aggressive methods to 


drive punchers be adopted? 


Looking Below the*Surface 


were more group life insurance 
1921 
beginning in spite of the bear 


T HERI 


contracts in force at the end of 
than at the 
that being circulated through- 


And it is the 


stories wert 


out the year number of 


contracts that really reveals conditions of 
growth, stagnancy or shrinkage, rather 
than the amount of insurance in force. 

Everything considered group insurance 


last year. It made 
either of the 
did 


every 


made a good showing 


less progress than in two 
preceding years, but so 
insurance, so did nearly line of in- 
surance. 

also a shrinkage in the 


There was 


amount of group life insurance in 
result of 
were re- 
duced individual certificates of those laid 


But mas- 


This was the immediate unem- 


ployment. As working forces 
off and discharged were lapsed. 
ter policies remained in force to an ex- 
tent so near unanimity that even the most 
group life 
surprised and pleased. 


sanguine enthusiast in insur- 
work 
They are feeling now that group business 
has gone through a real test and come 
out with flying colors. 

While it can be said that group insur- 


ance made progress last year even though 


ance were 


regular life | 


fc yrce, | 





it did shrink volume it might likewise 
be said at some future date that it was 
going backwards in spite of an increase 


in the amount in force. Most group polli- 
cies are issued on a service formula. That 
is, the amounts of individual certificates 


for employes are graded according to the 


number of years the workers have served 


the employer supplying the insurance, 


Group insurance does increase the aver- 


and naturally the 


Ex- 


age period of service 


average certificate increases in size. 
cept in subnormal times, such as have been 
past year, the 
number of employes grows in the 
that 


is another source of 


experienced during the 


class of 
concerns insurance. 
That 
group contract. 


group 
growth to the 
And so those two forces 
the volume of group in- 


carry 


might increase 
surance in force in one year even though 
not a single new policy were issued and 
there were even some lapses. Should 
such a condition ever come to exist the 
analyst of the business could conclude that 
group insurance had started on the down 
grade. But group men are confident that 
such a condition will never come. The 
record of the past year has given them 
increased confidence in the permanency 
of group insurance and increased enthu- 
siasm over its tuture prospects. 


courts | 


been permitted to abuse the | 


public | 


other | 
With these political | 
atten- 
and more | 


| started out to solicit life 





Managers’ association, 
much to create a better 
Chicago general agents. 
a man of strong char- 


ization of the 
vhich has dene 
feeling among 
Mr. kerguson is 


acter. He has always pursued a safe 
and conservative course, and was one 
of the important harmonizing factors 
during the stormy days of the conflict 


vetween the Life Insurance Field Men’s 


Club and the Chicago Association. 

It happens that Mr. Ferguson’s two 
principal personal producers’ have 
also just completed 25 years of service 
with the company. M. Ullmann, who 
is 73 years of age, and has been with 


ever since Mr. Ferguson 
has just completed a quar- 
ter of a century with the company. He 
has produced for many years between 
$500,000 and $750,000 worth of business 
annually Frank Cotharin, who has al- 
ways been one of the top notchers in 
the Ferguson agency, is also the pos- 
25 year record. 


the agency 
took charge, 


service 


sessor ota 


Miss Diana De Jur, formerly cashier 
n a New York tire brokerage office, 
insurance about 
this year, becoming an agent 
General Agent 
Miss De 


more applica- 


the first of 
for the Travelers under 
Perez F. Huff. Since then 
lur has written one or 
tions every week, her record being as 
follows: Two applications first week, 
two applications second week, three ap- 
plications third week, three applications 


tourth, three applications fifth week, two 
sixth week, two seventh week, one 
eighth week, two ninth week, four tenth 
week, one eleventh week, two twelfth 
week and two thirteenth week. Phis 
is evidence of constant application to 
business and is commendable 


Augustus Stone, the En glishman 
operating through the Perez F. Huff 
general agency, continues his writing of 
practically an application a day; his 
written business since the first of the 
year exceeding $250,000 
work April 1, 1872, as a 
i9-year-old office boy for the North- 
western Mutual Life, Charles Trump of 
the actuarial department completed 50 
years of service with the company Sat- 
urday. When he entered the employ 
of the company, whose home office was 
then at Broadway and Wisconsin street, 
the assets of the concern totalled $10,- 


Starting to 


000,000. Today they are 50 times that 
great. The father of the present presi- 
dent, William D. Van Dyke, headed 
the company at the time Mr. Trump 
obtained his position. Mr. Trump is 
one of three supervisors of the force 
employed in the early days. Mr. Trump 


will be 70 years old July 7 and although 


The annual production 
prior to that had never 
$100,000 a year. In thi 
has averaged 
$3,000,000 of 


a single agent. 
of the 
gone 


agency 
beyond 
last three years the office 
between $2,000,000 and 
uew business in a year. Mr. Sorensen 
organized the Aetna Club of Northern 
Nebraska, which is his territory. It 
now has a number of members being 
representatives of the company and the 
agency is cy notenty growing. 

with the McNutt 
of the New 
showing what 


William H. Meub, 
ww Ferris gener! il agency 
Eneland in Cle veland, is 


can be done under present conditions if 

man will study, work and keep sweet. 
During ‘his first three months in the 
susiness he has written $175,000 and 


savs if he does not make it a quarter o! 
« million for his first six months he 
will consider himself a failure and quit. 


Mr. Meub was formerly district man- 
eer for the Stromberg Electric Com- 
pany in Cleveland He is not afraid to 


ltry to 


Ps for $100,000 in the 


protec tion, 
that he 


prospect real 
instead of merely suggesting 


“add a five or a ten 


sell a 


Charles E. Baxter, since 1913 general 
manager of the Berkshire Life, at 
Buffalo, N. Y., died in a hospital there 
last week. He had previously been en- 


gaged in newspaper business, for some 


time being manager of the Charlotte, 
Mich. “Republican” and afterward con- 
nected with editorial staff of the De- 
troit “News.” Mr. Baxter was born in 


graduate of Fayette 
paratory 


Fayette, O., was 
high school. Oberlin (O©.) pre 
school and Williams 


Col. Thomas M. Knox, 
hicago managers of the 
tional Life celebrated the 
29th anniversary of his career 


college 


one of the 
Lincoln Na- 
other day the 
as a life 


insurance man of Chicago. He con- 
cluded that he would demonstrate to his 
partners and company that he was just 


wrote an applica- 
Lincoln National 
Life. The policy has been delivered and 
paid for. Col. Knox is one of the big 

men in the agency field of his company 
and is very highly regarded. 


John H. Nolan, veteran general agent 


as good as ever so he 


of the Travelers at Chicago, who re- 
rently retired from active service, 
writes from California: “I expect to 


Genoa 
address 


Arabic for 
family. My 


the S. S. 
with my 


sail on 
April 25, 


will then be Frauenstein, Bayern, Ger- 
many.” 

The officers and directors of the 
| Union Central Life and members of 
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the home office agency gave a luncheon 


» Presid Se Se ‘Shuff . rf the Na 


nal As ation at yn Wednesday. 
rhe lun cheon was ereshied over “by 
resident Sage of the Union Central. 
t was given at the Cincinnati Business 
[en’s Club. 

The Cincinnati Associ n of Life 
nderwriters presente¢ d Mr. Shufi with 
beautiful walking cans with a gold 
» on the handle with ‘Jol n L. Shuff, 


Cincinnati, [ S. A.” engraved on it 
This was presented by S. Howard 
Swope president of the Cincinnati as 
sociation. 


_ William Ray Chapman. who has been 

ssociated with the West Virginia gen- 
eral agency of he Northwestern Mu- 
tual Life in oh field and _ statistical 
ot fc | aw & Roberts, has gone with 
the agency department at the home 
fice. He is a graduate of the Harvard 
University School of Business Admin- 
stration. 


H. J. Saunders, president of the West- 
ern States Life, is repo rted to be very 
seriously ill in a San Francisco hospi- 


tal. 


Agent R. J. Ginn, of the Equitable 
] ife of New York in the Rock Hill- 
( harlo tte, N. C.. agency, did not have 

ing ple declination in the 18 months 
anion Dex 13, 1921 He wrote 123 
cases amounting to $536,500 
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(CONTINUED FROM PAGE 7) 
each of them By this method the work 
of the secretary is greatly lightened and 
there is no danger of lapse in member- 
hip. which sometimes occurs through 
neglect or carelessness Some of the 
officers have been doing this for some tims 
ind the plan has been found very satis- 
factory. 

Walter H. Brown pre sident of the 


association, —. that plar are being 
made for a series of profitab meetings 
this year ind that every sndienwer will 
be put ‘fo rth t« on >» the work as valu- 
ible to the m ibers as possible 

* * . 

Wil cesbarre, Pa.—Charles Buck, gen- 
eral agent for the Northwestern Mutual 
Lif resigned Monday retary 
reasurer of the Wil barr \ i n 
at the regular monthly luncheon meet- 
ing He was chairman of thé les 
congress committee and largely r 
ible for its success st Thursd: 

* * * 

St. Louis, Mo. James E. Kavanagh, 
vice-president of the Metropolitan Life, 
will address the St. Louis Association the 
evening of April 8 on “Building an Es- 
tate.” 4 general discussion will f w 
4 program of music will precede the 
iddress. 

Ss & «@ 

Sioux Falls, 8. D. At the March mee 
ing of the South Dakota Association 
Governor W. H. McMaster was present 
and gave a short talk. i o Cressey 
chairman of the entertainment commit- 
tee, read seven essays recently subn ed 
in a contest conducted by John A, Grose 

* * 7 

Portiand, Ore.—The Oregon associa 
tion has a committee of five headed by 
E. N. Strong of the Oregon Life worl 
ing on a plan to open a year's advertis 
ing campaign t acquaint ubli 
with the facts a - real reasons for life 
insurance, 

* i * 

Omaha—W. I. Kortright, who has long 
been the right hand mar fs. W Tow 
send, Omaha Neb manager of the 
Mutual Life of New York Page who is 
also a member of the publicity committee 
of the Sennen issociation has finally 


perfected arrangements on behalf of his 
association for a year's advertising cam- 
paign in the Omaha “World Herald.” 
This will take the shape of a series of 
advertisements for the institution of life 
insurance over the signature of the 
Omaha association The advertisements 
will appear twice a week and the t 
for one year will be approximately $1,200 
This expense will be borne by Om aha 
general agents and i home companies } 
of the city. Mr. Kortright has been the 

insurance editor of the Omaha “World 

Herald” ~ rr some months and has be een | 
working on this ton for publicity with 

F. N. Croxson, manager of the Equitable 
Life of New York and haben of the 
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How Do You Find Business? 


Our men find it by GOING AFTER 
IT. When they had only Life Insur- 
ance to sell,they went after it with ONE 
HAND. Now with our up-to-the-min- 
ute Accident and Health Department, 
they are going after it with BOTH 
HANDS. Of course, they find it— 
GOOD. 


Here’s the line we place in their hands: 


Pan-American Standard 
Accident Policies 
Pan-American Non-cancellable 
Accident Policies 
Pan-American Non-cancellable 
Income Policies 
Pan-American Unexcelled Life 
Insurance Policies 


Our consideration of Sub-standard 
business is on as broad a basis as any 
Life Insurance Company in the country. 
We have some wonderful opportunites 
for the right men. Applications for 
General Agencies will be considered in 
conformity with the best ethics of the 
Insurance Business. 


Pan-American 
Life Insurance Company 


New Orleans, U. S. A. 
C. H. Ellis E. G. Simmons 


President Vice-President and General Manager 
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Having recently entered 
Indiana 


THE FRANKLIN 


Life Insurance Company, 
of Springfield, Illinois, 
has several unusually at- 
tractive openings in that 
state for life men of 
general agency caliber. 


~}- 
Contract direct with the 
Company. 

—o- 
Over $125,000,000 of in- 


surance in force. 
—O- 


The remarkable growth 
and achievements of 
THE FRANKLIN LIFE are due to its traditional 
‘Aggressive Conservatism” and the splendid co-opera- 
tion between the Company and the Agency Staff. 




















Let us know something about your qualifications and 
your ambitions as an insurance man, and we will give 








you the details of our proposition. 


Write direct to the Home Office, 
Springfield, Ill. 








More Than 1!4 Million Policies Now In Force 


Only four other life insurance companies in America have more 
policy contracts in force than this company. A study of the 
following growth in ten years is invited: 


Jan. 1, 1911 Jan. 1, 1916 Jan. 1, 1922 
Assets $ 5,614,764 $10,279,663 $ 28,295,931 
Policies in Force 371,106 613,615 1,294,394 
Insurance in Force 49,245,028 89,596,833 265,197,626 


Attractive opportunities open to agents in Ohio, Indiana. Kentucky, 
West Virginia, Pennsylvania, Michigan, Illinois and Missouri. 


The Western and Southern Life Insurance Co. 
W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 











m | 67 EQUITABLE LIFE *9?2 


Insurance Company 
OF IOWA 


Results of 1921 
Insurance in Force...............-- ... .$286,934,616.49 
Admitted Assets......... Subwaiinthan ....$ 39,234,839.04 
Ratio of Actual to Expected Mortality ........... 34.7% 


68% of all business written since organization still in force. 


For information regarding Agencies 


Address:—Home Office: Des Moines 

















ae _— , | 
local association publicity committee. 
Mr. Croxson has the credit for gaining | 
the financial support necessary for this | 


plan 
* * * 

Duluth, Minn.—George TT. Blandford, 
general agent of the Mutual Benefit Life 
at Minneapolis, addressed the Duluth 
Association at its meeting Saturday. He 
told of the campaign which has been 
made by the Minneapolis Association to 
eliminate unfair practices in that city 
and the result of the campaign. 

* . ” 

Memphis, YTenn.—The Memphis asso- 
ciation announces that the Tennessee 
Underwriters Convention will be held in 
Memphis April 28 Invitations have 
been sent to life underwriters in Mis- 
sissippi and Arkansas to join with the 
Tennessee underwriters in making it a 
sales congress for the three states. 
Boling Sibley is president of the Ten- 
nessee Underwriters Association, R. 
Henry Lake, chairman of the executive 
committee, Homer L. Higes secretary. 
Representatives of home offices of com- 
panies operating in the three states will 
appear on the program for inspirational 
addresses, 

* * * 

Chippewa Falls, Wis.—-The Chippewa 
Valley Association held a meeting hers 
April 1 Discussion was had of the or- 
ganization’s success with a _ publicity 
campaign in the form of a life insurance 
column in the daily newspapers at Eau 


Claire, Wis. The association is offering 


to answer any question relative to life 
insurance submitted by the public Last 
week the column contained five articles, 


|} one on the Presbyterian Ministers Fund 


as the oldest life insurance company in 
\merica; another on the narcotic drive 
waged by the West Coast Life, a para- 
graph on war risk insurance, a sugges- 
tion to take out life insurance as a 
clean cut inheritance The new feature 
is said to be resulting in a great deal 
more interest in life insurance matters, 
not only among agents but the public as 
well. 
* . * 


Des Moines, In.—Prof. Clarence Was- 
sam of the University of Iowa gave the 
members of the Iowa Association a rat- 
tling talk on salesmanship at the reg- 
ular monthly meeting Saturday night, 
and was enthusiastically received 

The meeting was in charge of Clif- 
ford Depuy, publisher of the “Under- 
writers Review” of Des Moines and his 
staff, G. A. Snider, business manager: 
Don Clark, editor, and R. W. Moorhead, 
circulation manager. The attendance 
Was not limited to members of the or- 
ganization but all life men were invited. 

* + * 


Lincoln, Neb.—At the April meeting of 
the Lineoln Association, a recommenda- 
tion was presented by Chairman H. W. 
Noble of the executive committee out- 
lining the necessity and program for an 
extension bureau. It was proposed to 
put out speakers in the schools, shops 
and business colleges: a course of study 
of the principles of life insurance in the 
high schools and the incorporation in the 
salesmanship courses now given at the 
University of Nebraska of a course in 
selling insurance, with the life end em- 
phasized, 

Mr. Noble read a letter from the 
Omaha association in which support for 
the salesmanship course in the state uni- 
versity, either at Lincoln or Omaha, was 
pledged. Some had suggested the Car- 
negie school. The committee also fa- 
vored a column of insurance news in 
the Sunday papers, edited by life insur- 
ance men. 

A resolution favoring the formation 
of the extension bureau and authorizing 
President Davis to name a committee of 
three to look after the appointment of 
speakers and to press the other matters 
suggested was unanimously adopted. 
Charles M. Keefer was named as press 
representative and Harry McLauchlin 
chorister. Brief addresses were made 
by Vernon G. Mays, Will Owen Jones 
and H. T. Dobbins, the latter two news- 
paper editors. 

The character of subsequent meetings 
was discussed by half a dozen members. 
The vote was in favor of holding a noon 
luncheon at the chamber of commerce 
the first Saturday of each month, with 
possibly one social meeting a year with 
ladies present and possibly two big busi- 
ness meetings a year similar to the sales 
congress, 

The average attendance at past Sat- 
urday evening meetings has been thirty. 
Sixty were present at the first noon 
meeting. 


* * * 
Kansas City, Mo—The Kansas City 
Association at its March meeting made 





April 6, 1922 





The 
Columbian 
National Life 


Insurance Company 


Boston, Massachusetts 


ARTHUR E. CHILDS 


PRESIDENT 


Paid Life Insurance for 
Year 1920 over 
$35,000,000.00 


Life, Accident and 


Health Insurance 


Low Guaranteed Rates 











Eureka Life 


Insurance 


Co. 
OF BALTIMORE, MD. 


Incorporated under the laws of 
Maryland, 1882 


We Issue 


Standard Ordinary and 
Industrial Policies 


J.C. MAGINNIS 
President 


J. BARRY MAHOOL 
Vice-President 


J.N. WARFIELD, Jr. 
Secretary-Treasurer 


DR. J. H. IGLEHART 
Medica! Director 

















A Penn Mutual Premium, less a Penn Mu* 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual values, 
makes an Insurance Proposition which in 
the sum of all ite Benefits, is unsurpas+ed 
‘or net low cost and care of interest of all 
members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 

















XUM 


April 6, 1922 


irrangements to take an active part in 
the membership canvass for the nation 


association, the subject being referred to 


the membership committee for a program 
tf action. 

The association also will participate in 
a drive for funds for the Good Roads 
Association of Greater Kansas City, the 
central body through which roads are pro- 
moted in an area of 100 miles radius fron 
Kansas City This promotion takes 
both Kansas and Missouri territory The 
general agents displayed a keen interest 
in the subject of good roads, and it 
expected that the committee of the Life 
Underwriters’ Association will collect 
many subscriptions from salesmen, wh 
realize that their effort in the vicinity of 
Kansas City will be greatly helped by the 
improvement of highways President 
Hughes appointed three members to rs 
resent the association in the drive fo 
funds, these three to call on life insur- 

e agents They are C. E. Walker, New 
York chairman; J. R. Dickinson and 
J. & irmingham, Phoenix Mutual The 
selection of the two latter from the san 





agency office came about in a manner t 
demonstrate the “democratic” nature 
the Kansas City association President 
Hughes, looking around the room during 
the session for men to assign to thi 
work, announced that he was eg 
pick OUL some live ones;, and pointed t 
these two, not knowing their names o1 
connections 

Several gencral agents may attend th 
Kansas conference at Wichita April 
President Hughes announced that h 
would go and urged others to do so 


i Se 


Findlay, O.—The life insurance agents 
of Findlay, O., have organized a local as- 
sociation known as the Findlay Associa- 
tion of Life Underwriters with officers as 
follows: President, G. C. Wilkins, Met- 
ropolitan; vice-presidents, W. J. McCar- 
thy and John E, Farner of the Pruden- 
tial; secretary, R. W Woodruff, Gem 
City; and treasurer, L. K. Smith, Pruden- 
tial 

The executive committee is made up 
of: Delos Doty, Aetna; A. F, Risser, Met- 
ropolitan; H. D. Foltz and F. P. Pontone 
of the Prudential and Geo. Sessions, Lin- 
coln National 

ee 6 


Fort Dodge, Ia.—The Fort Dodge as- 
sociation held its regular monthly meet- 
ing last Saturday at the Y. M. C. A. after 
luncheon, with 23 members present. Mr. 
Ed. W. Burch of Rockwell City, la., who 
has had a number of years experience in 
the abstracting and banking business, 
and who for four years has been check- 
ing up estates for the inheritance tax, 
Was present and addressed the meeting 
along the line of the inheritance tax, 
giving in full detail the exemptions on 
life insurance estates, where the policy 
is made payable to some member of the 
family instead of to the estate, up to the 
amount of $40,000 Mr. Burch showed 
where life insurance comes in very con- 
veniently at the death of the assured to 
assist in paying the taxes on the estate, 
and in other places showed where es- 
tates were embarrassed by not having 
such protection, as the inheritance tax 
attaches and becomes a lien soon after 
the death of the assured. 

The Fort Dodge association is in a very 
flourishing condition at this time and has 
a membership of more than 40 members. 
The present officers are: Raymond Lilly, 
president; C. C. Hoskins, vice-president; 
Wallace French, secretary; and Geo. L. 
Seal, treasurer 





Doubles 1921 Production 


rhe Missouri State Life is finding its 
business, especially in the Missouri dis- 
trict, keeping well ahead of last year’s 
production. The first quarter of 1922, 
according to figures given by Vice- 
President T. F. Lawrence, show an in- 
crease of 3344 percent over the same 
period of 1921 in Missouri rhe pro- 
duction of all agencies for March was 
well ahead of 1921 and the St. Louis 
agency more than doubled its produc- 
tion of March 1921, This agency reached 

total of more than $2,000,000. Rob- 
ert C. Newman led the agency, closely 
followed by W. ©. Andrews, each of 
whom wrote more than $250,000 of new 


business Emil Lederer and James F. 
Halley followed, each with more than 
$100,000 Mr. Lawrence has just re- 


turned from a trip in the North and 
reports business in that section greatly 
improved, The 1922 prospects are far 
in excess of last year’s for the entire 
company’s production. 
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| | been appointed general agent for the 

company at Sioux City, la., and will 
LIFE AGENCY CHANGES take charge there about july ist. C. L. 
Sikes, of this agency, was made general 
agent at Oklahoma City in December. 


Both these men were top notch pro 


WILKINS & DORIN ORGANIZE} Stuart C. Thomkins in as manager. I< 

















- — 13 years he was connected with th aucers 
Incorporate Agency for Philadelphia Unite d States Rubber Company it Frank T. Killian 
Life in Richmond, Va.; to charge of its tire department ot th 
: the Seattle and Tacoma branches Krank | Killian, for the last two 
Develop State 1918 he w associated with Fredericl vears with the Northwestern Mutual 
1 } “<— 1 & Metzger, msurance brokers In 1919 Life it Davenport ia.., has joined the 
\ dete ow “ — 4 Rect he was appointed agent for the Aetna] A, J, Faerber general agency of the 
\gency, of Richmond, the Phi adelphia | 5 i. and met with much success as a| National Life U. S. A a om te 
sag + hess plat a oe ie — sy ens oaucel iperintendent of agents in the Faerber 
\ a. 2. neuer scue Cas ns o territory covering practically all of 
pete This firm, which has pe — C. M. Schmierer le and northern Illinois 
organized and chartered, will act a s 
state agent for the company with head 2, M. Scl mi rer of B smarck N. D A. J. Riley 
quarters at Richmond and will begun is been made manager of the Equtt . 
umediately establishing agency co! able Life of New York for about two \ J. Riley. manager of the South 
nections in practic all parts of th thirds of North Dakota, with headquar- | Dakota field for the Commonwea 
state Members of the firm are ( P ters t Bismarck He entered the Ife Lite has resigned and will move 
Wilkins, president; \\ H. Doru ser msuran yusiness in August, 1921, as; Lincoln, Neb., where he will again be 
retarv; and Charles | Bowde Mr al gent for the Equitabl Life and | engaged in life insurance | J Ueh 
Wilkins for several years has been rep-| after only a few months’ work was/ ling, secretary of the Commonwealth 
resenting the company at Roanoke as umed to take the Carnegie cours in Sioux Falls for the purpose of 
state agent Both Mr. Dorin and M1 whicl ‘ ecently concluded wit hig ecuring a new state agent 
Bowde have been agents tor the com onors . 
pany at Richmond for some time C. T. Schneider and Nathan Bernstein 
‘ . William D. Morton C, T. Schneider, general agent for the 
Stuart C. Thomkins Woailhiat D. Mort special agent National Life of Vermont for Nebraska 
Che Missour: State Life | - pened the Omaha general agency ol | | outside of Omaha and Douglas county, 
a branch at Seattle, Wash., puttin Phelps of the Mutual Benefit Lite, h een appointed general agent for 
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INDIANAPOLIS, IND. 
Established 1899 


HERBERT M. WOOLLEN 


PRESIDENT 
































12 THE NATIONAL 
Great Southern Lif 
Insurance Company 
HOUSTON-DALLAS 
‘Texas’ Hundred Million Dollar Company’’ | 
Has never issued a policy with 
Double Indemnity 
Premium Reduction 
Coupons 
Group Insurance 
(No frills or trimmings) 
Issues only 
Plain, Simple Contracts 
Full Reserve Values 
(Cash, Paid Up or Extended Insurance) 
Full Total Disability Benefits 
Monthly Income Payments to Beneficiaries 
in All Approved Forms. 
We offer no inducements to agents except prompt service and fair 
treatment. All business conducted on strictly cash basis. 
E. P. GREENWOOD, President 
National Temperance Life Insurance Company 
Now being organized—Capital Stock $100,000 
A RARE OPPORTUNITY 
For Abstaining men of character and ability 
who know Temperance people and who can 
sell Life Insurance and Life Insurance Stock 


The men who qualify now in the sale of the stock of this 
Company will be preferred in the matter of appoint- 
: ments, when the Company is organized 


HERE IS YOUR OPPORTUNITY -—- CAN YOU QUALIFY? 


Give experience and references. 


JOHN D. KNAPP, Organizer 
30 N. La Salle St., Chicago 


Write for particulars. 








Organized 1871 


Life Insurance Company of Virginia 
Richmond, Virginia 
Oldest, Largest, Strongest poner dcenn cca Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00 and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 1921: 





MIN tic calcein Gib aieatyae eae aie eAE Boe a nc Maicaamane $28,308,449.13 
ek a ie ed ama Teta ae oh 25,109, 146.04 
EEE TEL EE ATONE ED . 3,199,303.09 
ES I i re mn eee RN Ia 214,188,461 .00 
PURGES Ge PUONIIR. 6 coc ccccncccccsctvescecsecsesecees 1,897,435.45 
Total Payments to Policyholders since Organization............. $27,720,705.42 


JOHN G. WALKER, President 











HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 1899 


PROTECTION FOR THE ENTIRE FAMILY 


This Company issues all modern forms of policy contracts from age 8 
months next birthday to 60 years. 
Industrial policies are in full immediate benefit from date of issue. 
Ordinary ay see contain a valuable Disability clause and are guaranteed 
by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 


Executive Offices, No. 506 Walnut Street, Philadelphia, Pa. 
BASIL S. WALSH, Pres. JOSEPH L. DURKIN, Secy. JOHN J. GALLAGHER, Treas. 
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| with the 


UNDERWRITER 


the entire state, taking over the Omaha 
territory which has been handled by 
Nathan Bernstein Mr. Bernstein has | 
resigned after several years of service 


company 
his campaign for congressional nomit 
Omaha district. 


a- 
tion for the 


W. H. Oshier 


General Agent W. H. Oshier, who has 
charge of the Pacif Mutual Life's acci- 
dent business at Minneapolis, has been 
appointed associate general agent for the 


life department and now operates in that 


department in conjunction with General 
Manager W. J. Dillon of St. Paul. The 
Minnesota agents recentl organized tl 
\ssociation of Minnesota Pacific Mutual 
\gents C. D. Hall is president 
J. R. and W. L. McPeters 
J. R. and W, IL. MePeters have been 
appointed general agents of the Pacific 
Mutual Life at Corinth, Miss Mr. Mc- 
Peters was formerly connected with the 
agency of B. L. Owen, general agent of 
the company at Columbus, Miss 


Travelers’ Worcester Change 


EF. F. Carey, manager of the Travelers 
at Worcester, Mass., has been made man- 
ager of the life, accident and group de- 


partments at Springfield, Mass., succeed- 


to devote his time to | 


} stitute 


April 6, 1922 


ell 10 percent more business in 1922 
than we did in 1921 and that in 1923 
we'll sell as much as we did in 1920. 


“T found, in my tour of the country, 
that the investments of the life insur- 
ies are of the highest char- 


ince compan 
acter and that there is a very wonder 
ful opportunity for increased rates 
Chere is rarely a loan or an invest- 
ment made for less than 6 percent 
Within five years I think the compa- 
nies will be paying higher dividends 


than they ever paid, some of them eve: 
starting this year.” 


PHILADELPHIA HAS A 
SUCCESSFUL CONGRESS 


(CONTINUED FROM PAGE 3) 


Mr. Hall’s promise to sell 
Hunsicker at a later date. 
Answering a question from the au- 
dience on the trust company as a sub- 
for life income insurance, Mr. 
Hall declared: “I have on file letters 
from 200 trust companies. Not one of 
them would willing guarantee 


President 


to 


be 


| even so low as one percent interest on 


at | 


ing Manager Brand, who has resigned 
Edward J. La Rue, special agent 
Worcester, was appointed to succeed | 


Manager Carey. 


Durand Whipple 


Mutual Life of New York has an- 
the appointment of Durand 
as managership of an additional 
which gives Mr 


The 
nounced 
Whipple 


| district in Arkansas, 
Whipple jurisdiction over the southwest 
quarter of the state 
R. J. Hughes 
rR. J. Hughes, formerly one of the lead- 
ing producers in the California agency 
of the State Life of Indianapolis, has 


of San Fran- 
Fresno, 


joined the West Coast Life 


Cal, | 


} cisco as district manager at 
Mr. Hughes has resided in Fresno for | 
the past 14 years and is well known for | 
his life insurance ccomplishments in 
that vicinity. George B. Shelton, who 
was sent to Fresno by the company a 
few months ago, returns to San Fran- 
cisco to become manager of the city de- | 
partment 

Gerald Simpson, who has been a suc- | 
cessful producer in the Bakersfield dis- | 


> as 


strict manager with headquarters at 


Salinas. 


PRESIDENT SHUFF ON 
CONDITIONS IN U. S. 


(CONTINUED FROM PAGE 1) 

The two cities are planning to spend 
millions in advertising. Seattle suf 
fered from disastrous labor troubles, 
which seem to be over 

Mr. Shuff said that citizens of this | 
| section are very enthusiastic regardin: 
| their part of the country; “they call it 
the wonderland of America.” 

The states of Utah and Idaho are 


| are 


Chey received fair prices and 
to pay their debts. Salt Lake 
home of the Mormons, is 
effect of the lack of the de- 


hopeful 
able 
City, the 
feeling the 


| mand for the products of the mining 


$50,000 through the lifetime of the bene- 


- . ” 
hiciary. 
of my business,” Mr. 


“Two-thirds 
Hall estimated, “is sold as a result of 


an explanation of the policies I have 
on myself. Almost all my cases are 
sold on the first interview.” 


Tax and Business Insurance 
\ clear explanation of “Life Insur- 
ance as Affected by Federal Taxation” 
was given by Frederick H. Garrigues, 


|} mathematician of the Penn Mutual Life 
| and 


the Philadelphia As- 
sociation of Life Underwriters. His 
talk was based largely on a orimer for 
agents, in the authorship of which he 
collaborated. 


treasurer oO! 


“Don’t leave any life insurance pay- 
able to the estate,” he warned, “as it 
would be subject to inccme tax.” 

Fred B. Snyder, president of the 
Suburban Title and Trust Co. and re- 
search director for the Robert Morris 
\ssociates, spoke cn “Business Life In- 
surance in Relation to Bank Credits.” 

He told how one company made an 
agreement with its executive to take 
out a $200,000 policy in favor of the 


company, the latter promising to reim- 
burse the estate for all premiums paid. 
Another scheme disclosed by Mr. Sny- 


der was a fund which a bank had for 
insuring “unfortunate” debtors, which 
schéme the bank found quite profitable. 
He urged as a new line of coverage 


service pensions by the group method, 
inducement for employes to re- 
main with their company. 

C. Burgess Taylor, of C 
Taylor, general agents, 
Northwestern Mutual, spoke on 
for Partnerships 


as an 


B. & H. M. 
Philadelphia, 


“Busi- 


ness Life Insurance 

nd Small Businesses.” 

“It becomes the obligation of the 
underwriter,” said he, “to most persist- 
ently push the placing of insurance 
where its absence would mean _ the 
ereatest tragedy. There is not in the 
country today one small business 


where the interest of the deceased part- 


ner’s family is properly cared for with- 


| district. The same is also true regard 
ing Denver, Colo. 
rhe Great Northwest is optimistic; | 


has done fairly well. 
Middle West Most Prosperous 


But the Middle West, so stated Mr. 


| Shuff, is in better shape than the rest | 
| of the country, due to the diversity of 


manufacturing and agriculture. 


| production of life insurance in this sec 


tion is equal to 1921. 
“Pittsburg,” said Mr. 
a decided improvement 


Shuff, “shows 
The mills are 


opening up and are running from 75 
percent to 90 percent of their normal 
capacity.” He declared that the rail- 


roads are beginning to buy steel. 
Boston and Portland, Me., are run- 

ning ahead of the last half of last year 

in the production of business. New 


York is ahead of 1920. 
“T think,” 


Mr. Shuff said. “that we'll 


The | 


out insurance.” 
Louis F. Paret, general agent for 
New Jersey, Provident Life and Trust, 


gave a clear-cut talk on “Protection 
\gainst Loss of Special and Tech- 
nical Knowledge,” which he illustrated 
with a number of excellent charts. 


President Hunsicker concluded the 
business sessions with a plea for “Cor- 
poration Protection.” 


Successful Banquet 


About 450 attended the banquet at 
the Bellevue-Stratford, which followed 
the Sales Congress. National Presi- 
dent Shuff kept the diners in good 
humor by a rapid-fire series of jokes, 
from which he branched off into a 
culogy of the congress. “This is the 
only meeting of its kind I have at- 
tended which showed an increased at- 


tendance over last year,” said he, “and 
it’s the greatest I have ever attended.” 
Harry C. Spillman, director of the 
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neton Typewriter Co., gave one of the 609,534 5,780 400 
nspirational addresses for which he is 7 AT & S&S 228,500 2,207,906 
| , Sppeeye 12,000 
mous. “We are passing out of the L I F E I N S U R A NC E. BY OLA | Cw % yr gt 
ichine age and into the age of man-| | a I 158,437 9 352-888 
9 4 “fae sant Pe gir Rig Me 230,200 ,825,7 
mw - 4 ‘ . I 1 — - ‘ . 7 LINC 2 = — 1 4 oo0 361,764 
golden ag yr the insurance profes- 534,732 1,424,058 
: ; sed in 1921 and amount in f 1 799 ious ¢ ‘ O 1,068,753 7,010,761 
EE gna mame ae ° Business issued in /92/ and unt in for 2/, i || Pregentia » cea ee Alsen ati 
4 » £ a we = ae ae ee iad Prov. Life & Trust.. 1,601,931 7,263,348 
ie Association of Life Insurance Pres a AAAS TIENT | i Rm Mg 10,105 104.695 
dents, rounded out the program with Reliance Life f 705-288 
pigrammatical speecl vhi in- ‘ . 1 FE Scranton Life oe , . 
, vd . bril a . 4 st ba goon t Nat. Life, U. 8. A... TTR . O83 fravelers ececece “4 "213,880 2,937,846 
. a : + aU Carnes so » pagel «9s ife Pree ‘ ( 1 ravelers ..... MnP leeeese lj 899% 
vice to unde to see that leg- ARKANSAS vew York Life..... © eptty Union Central Life.. 246,622 1,606,330 
nd t it : Nor vestern Mut, 2,645,074 — 32 41.115 
slators are kept informed on urgent in- Northwestern Nat, 917,17 t ae ry ual Life.. 132 15 450 
] | Old Colony, Ill 1 2 t >. Lite oocsss aaa 
© 6s ‘ -9 nited Life & Acci.. 5,000 223,026 
' Issued In Force x tex we als. 98 $3 000 Un i Life & Acci. 65,006 
j : Aetna Life..... O 6,988,965 21,814,483 itua > . - 
Banker Urges Business Insurance ro "Gr '240'250 109:950 | Pan-American ..... 988,610 2,970,455 1 
Tentenl eames = m \mer, Central, Ind.. 457,586 2,782,608 | Phoenix Mutual tyre ms ty tt: rr ICKY 
. Taine i experts are ar to replac¢ Amer. Nat.. Tex...O 3 28 943.581 | Prov Life & A...... ssoece . +e KENTUCK 
nd business organizations should insure | Amer, Nat., Tex....I 1,223,692 2,434,099 | Prudential . Fated } + as Fp th I 
their lives in favor of the employing | Atlas, Okla. ress _ 456,000 569,500 | buiiance’........... 938,500 4. 269°219 
oncern,” said Ira W. Barnes, president | Bankers Reserve .. 1,670,387 1,094,690 | p rve Loan 735.500 2,413,273 | eommonw'lth Life.O 5,755,708 22,076,627 
of the Ninth mal Bank, Philadel- | Gloverteat ... = 3+. 31,387 | Security Life, Va 2,191,490 1,059,997 | Gomm'nw’'th Life.Gr 139,988 537,550 
phia, addressi1 Piitedsintin’ Aazo- | Gene wt son 000 169,500 | Security , Mut. N. 1 187,924 1,003,828 | Commonw'ith Life. 3,343,983 13,915,418 
Mila, ACaATCSsS! : : aa pula AASSO- Co ise a e, a. 0 3, O04 1.095. 00¢ Standar« th | oii aces 555.363 5 »00 Jeorge Wasl rtor 480.886 2,017,079 
ciation of Credit Men at a luncheon | Continental, Mo..... 266,319 State, Ind. ....... 545,339 4,098,611 | Niissourl State Life. 1,03 30'821 2°871,612 
last weel Cotton States, Mo..O 258,500 Travelers = eS 288,341 1,891,450 | Sot) Benefit Life..O 177.500 
eels r ’ / Cot. States, Mo. .Int 24,368 é Union Central +++ 2,921,691 19,101,153 tl fenef c 3,013,390 
Speaking of partners’ agreements, | fquitable, N. Y....O 1,977,277 15,887,889 | Union Life, Ark... 131,750 120,750 | Onto Pa Aa 1,201,782 
Mr. Barnes warned against anybody | Equitable, N. Y...Gr 536,287 750,120 | Two Republics, Tex. 89,000 126,193 | Security Life : 3.437.343 
‘ontinuing in that relationship without pegmers a Bankers. : eet eas = _| State Mutual, 8. 6,051,691 
having \v er) lucid papers drawn up, | Fidelit y Mutual, Pa. 238.125 3.608 556 Standard Life, Ga... 986,000 
stating what should be done in event Gre at Republic, Cal 620,904 1,325,72 > 
of the demise of any partner He | Great Southern, Tex — 282/800 641,625 DELAWARE } 
oo as ‘ so Guardian, N. Y...... 1,351,080 6,511,042 eel 
urged a life insurance policy to cover | Guif Coast, Miss. .:.- 12,500 35,500 "ti MASSACHUSETTS 
such contingency Home L. & A ..-. 2,819,000 11,964,445 , aca 
Home Life, N. Y... 781,577 3,110,960 | Aetna Life ...... O ett: 698 - 
° ° Interstate L. & A..O 13,000 11,500 Aetna Life . seooGe a 1,816,700 
No Gulf Coast Receivership interstate L. & A..I 151,012 127,588 Baltimore Life ...O 86,920 Roston Mutual 2,038,672 10,414,540 
. ; = aT. : Indiana Nat. ....... 193,500 ‘ 000 | Baltimore Life ....I 732,315 ‘o] bik Nat. ...O 1.939.777 11,921,138 
, Advices received from Gulfport, | International, Mo... 938.293 2 Columbian Nat) 118,809 Columbian Nat, ...0 1,988,078 4 hy tty 
\liss., state that the court there has Inter-Southern, a 1,080,250 ) Connecticut Mut. t 176,204 | Fidelity Mutual .... 1,256,707 5,826,213 
sustain¢ -d a demurrer to the petition for | /®"erson standare 1,248,200 2,46 Continental, Del. 2,18 8,451,127 | Metropolitan L..Gr. 2,512,561 5,897,850 
f Kansas City Life... 188,000 3,3 Conn, Gen'l Mutual Trust, Ill... 176,940 275,889 
rect ivershi p for the Gulf Coast L ife | Life & Cas. Tenn..0 222,293 Equit. Life, N. ¥..O 2,2 acu’ Life, N. ¥...12,417,269 86,919,460 
Unless the minority st og take | Life & Casualty...I 2,806,708 2,244,547 Equit, Life, N. Y..Gr 5,5! New York Life...... 17,198,820 131,257,480 
in appeal, this will mean that the pres- pa meng peeve ao sty tt as ++ $+ - juit : se > f ° , 2: State Mutual, Mass.. 7.679.744 60,753,364 
. . ,oulsiana State .... ro Ot 00,004 quit al . 
ent management of the someatd will Mid-Continent .... 210,500 646.011 Fidelit Mut. Lifsé 1 oR: 39 —— _ —aa~_ 
continue without interference. Manhattan Life ... 374,618 1.468.932 | Home Life, Del, ...O 895,100 3,806,734 ee 
. . — nh ten - 7 Merchants, Ia. ...... 144,500 1,788,986 Home Life, Del. ...I 773,155 3,880,439 
Duc to the recent publicity that has Metropolitan Life... 3.471995 13°256°389 | Manhattan Life |... 5000 ett OHIO 
been given the affairs of the company | Metropolitan Life..G 1.056.350 1,525,100 | Mass. Mut. ........ 78,000 580,264 
n Mississippi and Louisiana papers, | Metropolitan Life I 2,556,632 10,170,691 | Metropolitan .....O 1,227,52 7,903,363 — = 
lapses have been very heavy The Mis 2 mead ee of ar *+990'000 387000 Reteedeibiens . raoee ‘ 65:500 Aectna ..+++-. ninaltc 0 7, 245, 337 $6,601,008 
sissippi department has received numer- | Mutual Life, N. Y 4,191,186 7,348,266 | Mutual Benefit 2,046,070 | Aetna |. ee ibs oT060 erty att 
° Us COMmMunications from policyholders, | North Carolina....QO — 494,500 924,500 | Mutual Life, N. Y... 8,987,348 | Amer. ee Ss 1, 380, 869 4,302,812 
steel ser soi to the status of the com.| North Carolina.....I 1,133,963 ; Morris Plan’ Ins 1:000 1,000 | Amer. Central. Ind.. 10m2ts "s708es 
inquiring as to € status Of the COM-| Nat. L. & A., Tenn..O 231,500 266,000 | Maryland Assurance. - 6,500 | Amer. Life Reins.. achat ay 
pany. Nat. L. & A., Tenn..I 1,283,139 2,395,178 National Life, Vt.. 565,186 3,951,672 (CONTINUED ON NEXT PAGE) 
S 1 t P li h ld d A O 7 ti 
In giving a definite service to its agency force and its [hus it is that the agent is a good deal more than the 
policyholders the Union National Life is giving more than representative of the company in his community. He 1S 
= tiene conmnan dey tele. tt fo cielena way ddfaie an integral part of the organization of the Union National 
; — : : Life, and his position is secure. 
service, one that is appreciated by policyholders and one 
‘ . ; , ; , , , . , 
that will reflect itself in the attitude of the policyholders If you wish to develop yourself in your community and 
intel nn maa ba te Ol become a part of an organization where the problems of 
8 the local agents are appreciated, write a letter to 
] ] ] C Hi 
Union National Life Insurance Company, Houston, Texas 
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American National.. 191,000 1,113,500 

American Life, Mich. 628,252 1,197,426 



























N N 28 Bankers, Neb. ...... 424,114 2,369,632 
- Oo. mmmere, TR. ccccces 7,037,124 44,246,606 
" MOTMOMIO ccccccccce 1,359,033 10,449,868 
4 | Canada Life ........ 5,039,624 23,923,435 
Central Life, Ia..... 1,591,099 3,220,424 
+ pee wh nae, Ind.. 403,716 
Cleveland ......... O 2,984,750 
Cleveland ....... 72 eer- 
. Conservative, W. Va. 1,956,441 
study made in the latter COE. acnaccanen 1,187,508 
; t f 1921 reveals the Qutentbes Mutual .. 9,995,13: 
par oO Conn, Mutual ...... 6,151,155 
Continental, Ill. .... 2,467,691 
Conn, General ....O 6,106,317 
fact that the average pre- Conn. General... Gr 1629;100 
re . CROVGE TAGE wc cccess : 26 
miums of our trained men Equitable, D. 6.7226 50 1,635,54 
i: S “quitable, D, C..... 81: d 2,770,: 
° r Equitable, Iowa .... 7,063,650 41,560.35 
during their first twelve Equitable, N.¥-..Oc18 888081 97'398,190 
\ .: Equitable, N. Y..Gr.13,919,298 33, 8,858 
! months with the company Farmers and Tray... "329,500 '395:000 
H e Farmers National... 166,500 156,500 
are 20 per cent higher than Federal, 1 eames ° 454,911 2,494,556 
H PR, Min¢+ctteewh. »eeee 1,700 
} . Federal Union ....O 2,745,784 6,716,698 
| the average premiums of the Federal Union...... I 871.710 _2'838001 
i Rta 4 it ‘ctwone 1,940,035 10,218,352 
Franklin Life ...... 40,500 914,578 
untrained men. George Wash., W.Va. 272.268 —_ 440°146 
Gem aed oesecccese 1,615,206 4,955,458 
e e ° . PT cecaneneee ses 263,558 512,730 
This is a striking example of Guardian, N.¥.0046 1,822,430 7,594°904 
: : J DE i, Bacevek seseee 701 
Pn i Mesecanned 1,988,040 12,952,422 
what 1S being accomplished a Mo... 1,552,191 1948612 
nter-Southern ..... 541,674 988,149 
by our plans for develop- John Hancock .’.6111,259°636 76,258.393 
+ John Hancock .....I1 6,798,671 16,213,103 


ment of and co-operation Kentucky Central. -1 3,402,283 2,698,523 


Lafayette Life ..... 59, 159,187 
. h fi Id f Life Ins. Co. of Va.O 14,024 14,024 
with our fie orce. Life Ins. Co. of Va..1 263,740 244/073 
Lincoin Nat'l ....e«-s 7,172,160 20,636,341 
Manhattan Life .... 183,292 2,285,327 
Manufacturers, Can. 217,000 1,308,495 
Maryland Assur. ... 130,000 437,500 
Merchants, Ia. ..... 209,500 1,269,259 
" Mass. Mutual ....... 11,811,887 60,392,720 
bd f | C Metropolitan Life.O.38,244,574 205,340,150 
oenix utu e insurance ompany Metropolitan L..Gr. 2.512.551 5.897.850 
Metropolitan Life..1.33,700,549 170,488,509 
Michigan Mut, ..... 1,754,998 12,388,177 
DE <ccsseveeeee 9,185,354 46,182,854 
oe. eseccoccee 586,619 869,195 
Missouri State ....O 4,310,756 11,045,536 
of Hartford, Conn. Missouri State :.:Gr 75 


,750 221,750 
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Morris Plan ....... I 234,575 233,575 
Mutual Benefit ..... 10,843,779 91,709,649 
P Mutual Life, Md....I 4,451,082 3,309,032 
JOHN M. HOLCOMBE, President Mutual Life, N. Y...15,985,236 114,917,935 
National, U. S. A.... 71,780 631,438 
National L. & A...O 261,500 359,000 
National L. & A...I 2,934,184 4,709,048 
National Life, Vt... 5,105,532 39,723,270 
Nat. Benefit, D. C..O 84,500 76,500 
Nat. Benefit, D. C..I 653,329 593,976 
New York Life..... 26,998,094 155,577,913 
? North American, Il. 2,112,238 8,013,359 
J. O. LAUGMAN, President DR. ANDREW JOHNSON, Secretary Northwestern Mut. .17,197,745 151,952,293 
’ New England Mut.. 3,202,562 2,753,691 
’ Northwestern Nat’l.. 516,904 885,545 
, r OY sy eee O 4,642,313 22,603,441 
GEO: BME bescccccece .. . aeeens 119,750 
ond 1 e Tu eee 5,577,455 25,760,135 
Pacific Mut. ........ 4,133,239 16,435,461 
= - Seep 7,279,921 654,203,286 
Peoples Life, Ind.... 156,250 258,100 
Philadelphia Life ... 7,126 ,286,989 
ont any Phoenix Mut. ...... ,523,495 
prewisent 4 & Reson erred 

Providers, jo eecece 92, 
= = Prudential ....... ,472,011 
offers up-to-date contracts for good men. So ee 88, pa 
Lye Prudential ...... ° . ,417 
Sohrbeck Building peipeurance Life ... 1 eeeis e3s.158 
eliance Life ...... 2, ’ ° 388 
MOLINE, ILLINOIS Reserve Loan :..... "409,568 
Royal Union ....... ’ ,666,728 
Security, Va........ 907 ,168,060 




















MUTUAL LIFE OF ILLINOIS | 
SPRINGF IELD, ILLINOIS 
An Old Line Legal Reserve Life ! Cc pany 
A Company of Service 
Service to Policy Holders Service to Agents Service to the Public 


Operates under the Famous “Registration Act” which requires the reserve on every policy issued to be deposited 
and held in Trust by the Insurance Department of the State 
Live Up-to-Date Policies Ordinary Life Limited Payment and Endowments 
A few good openings for good live producers in Illinois. Correspondence Invited. 
H. B. HILL, President N.H. WALT, Vice-Pres. and Agency Director JAS. FAIRLIE, Vice-Pres. and Actuary DR. J. R. NEAL, Sec. 











A POINT IN YOUR FAVOR 


The Grange Life is an opportunity for live agents. They have that opportunity of selling 
a policy lower in cost than many others and can still go into any community, confident in 
the knowledge that the protection they offer cannot be bettered nor the company they repre- 
sent be outdone in service. 


GRANGE LIFE INSURANCE COMPANY 
LANSING, MICHIGAN 


N. P. HULL, Pres. C. H. BRAMBLE, Secy. and Treas. L D. WALLINGTON, Supt. of Agents 
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Issued 
Security Mut., N. Y. 839,136 
State Life, Ind...... 1,526,279 
State Mutual, Mass. 5,746,752 
Supreme Life ...... 438,000 
Toledo Travelers ... 197,741 
Travelers ........ 0.19,306,392 
Travelers ....... Gr .12,796,587 
Union Central ...... 14,619,335 
Union Mutual, Me 203,177 
United Life & Acci.. 649,765 
Th Ey Mio naeeceens 368,717 


West. & Southern.O.10,616,600 
West. & Southern.1.38,714,541 


OREGON 
i Pe an a eee ne 1,427,893 
American Central .. 1,194,507 


American Life, Mich. 
Bankers Life, Ia.... 
Bankers Life, Neb.. 
Bankers Reserve 
Bankers Reserve ‘ 
California State Life 96,031 


Canada Life ....... 131,000 
Capitol Life, Colo.. 580,400 


Connecticut Mutual. 
Continental, Mo..... 
Equitable Life, N. Y¥ 
Equitable Life, la.. 
Fidelity Mutual ° 
Guardian Life, N. Y. 
Guarantee Fund .... 
Home Life, N.Y. .. 5 
Idaho State Life ... 1,827,33 
Kansas City Life .. 1,334 
Massachusetts Mut. 1,6 
Merchants Life, lIa.. 
Metropolitan Life 
Missouri State Life. 
Montana Life ...... 
Mutual Benefit ..... 1, 
Mutual Life, N.Y. .. 3,5 
Mutual Trust Life.. 
National Life, Vt . 
National Life, U.S.A. 


New England Mut.. 1,: 
New World Life.... 1, 
New York Life...... 7,3 56 
N. Amer. Life, Ill... 284,704 
N. Amer. Life, Neb.. 1,000 
North. Life, Wash.. 50,500 


Northwestern Mut... 2,1! 
Northwestern Natl.. 
Occidental Life, 
Oregon Life . 
Pacific Mutual 
Penn Mutual........ 
Provident Life 
Prudential ........ O 
PUMEOMSIRE .ccccces 
Reliance Life....... 
Reserve Loan 


Security Life, Ill.... 9,000 





Union Central....... 5,690 
Union Mutual....... ,944 
West Coast Life..... 320,500 
Western States Life. 288,500 
Western Union Life. 35,292 


BUNGEE ssccscsaes 








In Force 
4,340,498 
11,350,478 
35,713,043 

438,000 
1,643,199 


33,486,714 
124,387,369 


5,600,551 
2,942,187 

952,637 
8,866,970 
1,567,208 
1,567,2 








23,4 
26,000 


924,000 
59,883 


637,664 
1,000 
46,500 
3,811,291 
511,006 
379,961 





925,048 
950,010 
3,106,666 
1,446,677 
2,415,196 






369,311 


PENNSYLVANIA 


| 
t 


Aetna EAFe 2. ccecc O.12,274,090 
Aetna Life ..... Gr .17,663,590 
Amer. Bankers, Ill.. 157,950 
Amer. Central, Ind.. 129,405 
American Life, Mich. 707,934 
Baltimore Life ....O 2,538,418 
Baltimore Life ....I 7,044,435 
Bankers Life, Ia.... 3,149,173 
Bankers Life, Neb.. 472,227 
Bankers Res., Neb.. 545,040 
Berkshire Life ..... 2,372,693 
Canada Life ...... O 3,808,493 
Canada Life ..... Gr 142,000 
Cleveland Life ..... 160,260 
Colonial Life ..... Oo 63,000 
Colonial Life ....Gr 5,642,385 
Columbian Nat’l...O 1,740,715 
Columbian Nat’l....I ...... 
Conn. General ...O 8,263,981 
Conn, General ..Gr 13,717,976 
Ch Ms «corse 9,958,847 
Conserv. Life, W. Va. 250,000 
Continental, Del. ... 1,224,974 
Continental, Ill. .... 344,200 
Equitable Life, Ia... 6,317,151 
Equit. Life, N. Y..0.39,291,923 
Equit, Life, N. Y.Gr_ 18,361,944 
Eureka Life ...... O 481,000 
Eureka Life ...... I 1,254,589 
Eureka Life ..... Gr 26,750 
Farmers & Traders. 1,226,600 
Federal Union ......  ...«.«.- 
Fidelity Mut. ...... 8,464,470 
Federal Life, I11...0 226,635 


Pe BO, Bibccch — sesens 
GPOSS TAEO ccccccce 2,207,048 
Juard. Life, N. Y...O 1,090,383 
Guard, Life, N, Y.Gr 96,617 
Guard, Life, N. Y...I 

Home Life, Md....O 6,404,280 
Home Life, Md...Gr 463,000 
Home Life, Md..... I 3,918,185 
Home Life, N. Y.... 1,664,054 
Internat’l Life, Mo.. 1,307,190 


= ] 


61,5 
42,6 
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491 
32,201,888 
30,664,035 
39,267,159 

960,2 


5,122,363 


15,000 
39,692,047 
1,055,326 


1,874,602 


(CONTINUED ON NEXT PAGE) 





St., St. Louis, Mo. 





Impairment Record Cabinets 
We have 40 sections—10 Drs. to section, 
un Oak finish. We also have complete 


uloid tip index. Bargain price on all or 
any of it. Shaw-Walker Co. 307 N. 4th 
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Issued In Force 


83,500 


Inter-Southern Life. 
John Hanec’k Mut.oO. 
John Hanec’k Mut,.I 
Knights Life, Del..O 
Knights Life, Del..I 
Lincoln Nat'l Life.. 
Manfrs. Life, Can... 4,000 
Manhattan Life 640,790 
Maryland Assur. 453,000 
Mass. Mut. Life..... 7, 273 
Merchants Life, Ia.. ,240 
Metropolitan Life.O.70,932,830 
Metrop'lit’'n Life.Gr.16,441,940 
Metropolitan Life.1.55,729,265 
Mich. Mut. Life..... 569,884 
Midland Mut. life.. 10,000 
Mo. State Life.....O 1,952,181 
Mo. State Life....Gr 538,400 
Mutual Benefit Life. 13,324,567 
* 












Mut. Life, i 26,848,246 
Nat'l Benefit Life..O 178,250 
Nat'l Benefit Life..I 1,284,996 
Nat'l Life & Acc...O 68,000 
Nat'l Life & Acc...I 4, 
National Life, Vt... 

Nat'l Life, U. S 

New England Mut 

New York Life 

Niagara Life ... 

North Am. Life., Can. 

North Am. Life, II] 


Northwestern ) 
Northwestern Nat’l. 
Pan American Life. 
Pacific Mut, Life.... 
. 19,36 


Penn Mutual Life 

Penna, Mut. Life..O 872, 
Penna. Mut. Life...I 2,907, 
Phoenix Mut. Life... 3,987,: 
Presbyt'n Min. Fund 844,900 
Philadelphia Life..O 4,787,502 


Life.Gr 
Trust. . 20,6 


Philadelphia 
Prov. Life & 


Prudential ae ff 
Prudential Gr. 1,6 
Prudential .-1.106 
Reliance Life ... . 8, 
Reserve Loan Life.. 
Royal Union Mut 
Security Life, Va... 
Sec. Mut. Life, N. Y. 
State Life, Ind...... 
State Mut., Mass . 


Sun Life, Can. 
Scranton Life 
Standard Lif« 


Sun L. of Am., Md.O 

Sun L. of Am., Md..I 
REMVOOSD crececes O.18,; 
Travelers ... ..Gr.25,6 

Un. Central Life } 

Union Mut. Life, Me 

United Life & Acc.. 

United States Life.. 

West. & Southern.O 1,679,500 


West. & Southern..I 5,388,278 


WASHINGTON 
il 


Aetna Life .... sos ae 
Amer. Central, Ind.. 4 
6 
8 


> 00 oie 
weit 


American Life, la... 
Neb 


Bankers Life, 
Bankers Life, 
Canada Life 
‘entral Life, 
‘olumbian 
‘onnecticut 
‘ontinental, Ill. 
continental, ° 
Equitable, N. Y..... 
Equitable, la. 


a fn fn fn fi 


Idaho State Life.. 

Internat’! Life, Mo 

Maryland Assurance 
Merchants Life, Ia.. 
Metropolitan Life... 
Minnesota Mutual... 
Missouri State Life. 


Massachusetts Mut.. 


Mut. Trust Life, Ill 
National Life, Vt 

Nat’l Life, U. S. A... 

New World Life.. ( 


oS den eC 
1 4 . > > on 4 


New York 
North Am : 
Northern Life, Wash. 
Northwestern ; 
Occidental Life, Cal. 
Oregon Life rune 
Pacific Mut, Life.... 
Penn Mutual Life... 
Phoenix Mutual .... 
Prudential , 


Reliance Life _ 

Reserve Loan Life. > 
Security Life, Va... 339,500 
Travelers . 2 2,916,946 
Union Central Life 753,015 
West Coast Life 248,500 


Western States Life. 902,043 
Western Union Life. 3,403,520 
North Amer., Can. d 
Prov. Life & Trust.. 1, 





AC 
At 
Bankers ° 
tankers Life, Neb.. 
Cleveland Life 
Cloverleaf . 
‘olumbian Nat. 


‘ 

Columbus Mutual .. 
Ce, Gs: nccecoees 
Conn. Mutual . - 
Conserv. L., W. Va.. 
Continental, Ill .. 
Continental, Del. 


Equitable Life, N. Y 

















40,537,420 
2,120,785 
380,714,818 
39,747,670 
9,856,939 
4,107,185 
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9,994,216 
1,376,558 





LIFE INSURANCE EDITION 15 


Issued 
Equitable Life, D. C. 1,913,782 
Fidelity Mut., Pa... 
George Washington. 
Guardian Life, N. Y 
Home Life, N rr 
International, Mo... 
Jefferson Standard.. 
John Hancock Mut.. 
Kentucky Central 


Life Ins. Co. of Va. 
Lincoln Nat. ...... 
Manhattan Life 


Maryland Assurance 
Md. Life . 
Mass. Mutual 
Metropolitan 

Mich. Mutual 
Mo, State Life 
Mutual Benefit ee 
Mutual Life, N. Y... 
Nat. Benefit Life.... 
L. & Acc, Tenn, 


Nat, 

Nat. Life, Vt... 
New England Mut 
New York Life..... 
North Amer. Life, lll 
Northwestern Mut 
Ce Des aeesoecocee 
Ohio State ...... 
Pacific Mutual . 


Pan-American 
Penn Mutual 
Phila, Life 
Phoenix Mutual 
Provident Life & At 
Provident L. & T... 
Prudential 


Life 








Reinsurance Life 467,032 
Reliance Life .... 2,290,500 
Keserve Loan Life 655,647 
Security Life, Va.. 109,000 
Shenandoah Life 685,106 
Southern Life & Tr. 419,000 
State Life, Ind.... 698,484 
TERVOIGTS cccocecoss 1,978,323 
Union Central ..... 659,000 
Union Mutual, Me. 398,801 
United Life & Acc 5,000 
United States Life.. 1,000 


Western & Southern 5,058,510 
NEBRASKA 
Ee = - 


In Fo 
6,247, 








ree 


679 








Aetna Life ; 2,438,045 
(mer. Bankers, Il 152,000 
Amer. Central, Ind 90,347 
Amer, Old Line 383,500 
Amer. Life, Texas... 1,106,676 
Fus. Men's Assur.. 

Bankers Life, la. » & 
Bankers Life, Neb... 3,6 
Bankers Reserve. Se 
Central Life, la 

Columbia Life, Neb 

Capitol Life, Col.... 
Commonw' lth, Neb.. 2,941,004 
Conn, General... 948,644 
Central States, Mo.. 5,276,414 
Cloverleaf, Ill. 5,888 
Conn. Mutual Life 948,644 
Central Life, lll.... 121,955 
Columbus Mutual. 86,700 
Cedar Rapids Life 97,250 
Equitable Life, la 1,461,656 
Equitable, N. Y . 5,282,791 
Equity Life, Neb 405,500 
Farmers, Col.. “ 159,990 
Federal Life, DTl.... 210,500 
Fidelity Mutual..... 215,013 
Fid. Reserve, Neb 293,500 
Franklin Life, Ill... 1,028,970 
Guardian Life, N. Y 255,540 
Internatl, Life, Mo. 320,506 
Lincoln Acci. & Life 181,000 
Lincoln Natl ven 874,634 
LaFayette Ind 398,396 
Mutual Trust, Ill 178,421 
N. American, Ill ; 58,800 
Security Mut., Net 1,784,405 
Merchants, la 698,500 
Manhattan, N. Y ‘ 234,512 
St. Joseph Life Mo. 218,000 
| State Life Ind 870,077 
Security Mut., N. Y 126,639 
N. Western, Neb é 1,279,000 
Union Cent., O... . 2.818.935 
Mutual Benefit 1,940,69 
Pacific Mutual 828,454 
Metr olitan Life 3,936,479 
New York Life 4,366,913 
State Mutual, Mass 722,177 
| Mass. Mutual 673,005 
Nationa Life 749,139 
Provident L. & T 674,762 
Natl. Life, U. S. A 165,936 
Standard, Ill 76,250 
Prairie Life, Neb 00,500 
Ohio Natl. 16.500 
Elkhorn Life, Neb 763,018 
Lincoin Liberty b. 2,647,900 
Prudential Life 2,522,586 


Mid West Life, Neb. 3,452,458 


8,14 10 | Union L, & A., Neb.. 1,966,323 
1,664,340 | N. W. Natl. L., Minn, 3,245,323 
490,356 | Natl. Fidelity la 100,585 
can 1 Life, N. Y $96,308 
———I | Peoria Life 1,350,900 
i| | Kansas City, Mo.... 955,892 
Minnesota Mut, Life 666,376 

| Guaranty Life, la 151,000 

— | Omaha Lif 2,215,30 

2 597 209 | North Amer, Neb. 715,500 
= Ae 4 4 | Reliance Life, Pa.. 623,500 
- > | Mich. Mutual . 119,164 
- oa | N. W. Mutual, Wis 3,586,865 
q | Des Moines L. & A. 143,000 

8 potnenr: ery la.. 2,517,380 

@ enn’ s1 | Mo. State Life ... 1,258,829 
me tty tt: | Old Line Life, Neb.. 3,606,000 
917913 | Liberty Life, Kan... 64,500 
9 645404 | Penn. Mutual — -- 1,217,250 
9 985.333 Kansas Life, Kan ° 110,000 
. : Union Mut., Me 49,556 


10,000 
107,000 


45,279,481 


Phoenix Mutual... nei 
(CONTINUED ON NEXT 


11,616, 
145, 
£07, 
uu 








480 
3,148, 
PAGE) 


295 
4 { 
$0.5 














MINNESOTA MUTUAL LIFE INSURANCE 
COMPANY 


has entered, or will enter the following 
states; and is prepared to make con— 
tracts offering liberal first year com 
missions, splendid renewals, and an 
ideal arrangement for financing the 
Agency, just as soon as the right man is 
found in- 

IOWA, KANSAS, ILLINOIS, MICHIGAN, SOUTH 
DAKOTA, MONTANA, VIRGINIA, INDIANA, 
LOUISIANA, CALIFORNIA, OREGON. 


This announcement is addressed to 
successful life insurance men of good 
character, who want to secure General 
Agency contracts in these localities. 


0. J. Lacy, 
end Vice-President in charge of Agencies. 
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MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


INCORPORATED IN 1851 SPRINGFIELD, MASSACHUSETTS 


A company which throughout the seventy years 
of its history has ever enjoyed—because of its 
square dealing toward all and its long record of 
low net cost—the good will of its policyholders, 
the confidence and esteem of the insuring public, 
and the loyalty of its representatives. 


JOSEPH C. BEHAN, Superintendent of Agencies 











THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 

are now making. 

Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 

full protection for at least a third less cost than regular casualty 
companies. Our agency contracts are as liberal as can be made. 
WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 
Pittsburgh, Pa, 


rmers Bank 


Reliance Life Insurance Company of Pittsburgh "73,58 














OF DES MOINES,IOWA. 


We issue all standard forms of Life Insurance Policies. Every policy 
protected by Deposit of Full Legal Reserve with the State of Iowa. 














16 THE 





A Purely Mutual ization 


New York Life Insurance Co. 


(Incorporated under the New York) 


346 BROADWAY, NEW YORK, N. Y. 


Organ 


Laws of 


Seventy-Seventh Annual Statement 


DARWIN P. KINGSLEY, Pr 





1, 1922 
Insurance Dept., 


Balance Sheet, January 


Market furnished by State of 


New York 


Securities at Value as 





ASSETS 








i I gov bukdcdSceh eevee bench eed senseeeecesenshancatnedsnuguecesaackesdans $ 8,362,881.00 
Mortgage LOGns occccccsccccssccsceccccsccsccvcccccccccecgeccccescseocccesceeeses 183,722,805.92 
Policy LOams ...cccccceccccccececeeneeerneteeeeeeeeseseeeereeeeseteeeesseeeeseee ees 164,305,141.17 
Ce Te ok iskesnedeneteesd a EE RS Ee RN Te Po 2,301,000.00 
Liberty Bonds and Victory Notes......cesccccecsccceccteccccceccccceeseseenees 120,628,900 .00 
Government, State, Province, County and Municipal Bonds..............++. 155,439,933.50 
Railroad Bonds ..... eS en ee  ieaiienegeineationn 271,524,487.07 
Miscellaneous Bonds ni NG cn ctenciwscensbeesssindawsasncnngenctequsnneien 7,325,003.00 
ON a css cre ACheeneneenaehaabenmens inauteuneettnnmeas 11,067,144.16 
ieeteR pe Diehenaah Pins ooo6ccnccencesscccacectecsetccsesecutecesess 14,674, 443.08 
Interest and Rents due and accrucd, €tC....cccccccccccccccccccccsccccscesocces 13,280,399.90 

Total . -$952, 632, 138. 80 

LIABILITIES 

Pabiag Reserve cccccccccccccccccccccccccccccccccecccscceecocecccessocecscscsesces $787,157,463.00 
Geter Frallaw Liabilities occccccccccocsccccsccccccesecscccccsecesccosocccececsecses 28,527,025.08 
Premiums, Interest and Rentals prepaid...........cccecccccccccceccccsccsceees 4,361,995.18 
Tames. Galacios, Bemtals, Accounts, C86. cccscececsccscccececoccesecvecsesccceses 7,549,037.63 
I, OG 88 ee eee Cheb eens eneneeansedseutane eit 7,485,874.00 
Dieibenta payable te WEB .cccccccccccvesscccsveccrcccvesccccccescevecscvecsesess 42,287,368.71 
Reserve for Deferred Dividends .............. phlei aeeahidiaredaaaehtiaialel 59,303,179.00 
Reserves, special or surplus funds not included above.........ssceseeeeeeees 15,960,196.20 
Ris ’ —— = 

ME échateaddsntsccneraksdadhbeesinndesdSensenshectededsetestandeeunseeenneumen $952,632,138.80 





Paid to and on Account of Policyholders during 1921...... $124,308,409.00 


Loaned Policyholders during 1921 under Policy Contracts.. 40,871,382.00 


i san Omen GE CUE on os neeeeeeteksabedakeeudi 15,004,330.00 
Loaned on Mortgages for housing purposes during 1921... 9,646,991.00 
Loaned on Business Property during 1921................. . 11,358,909.00 


The earning power of Ledger Assets, including Cash in Bank, advanced 
0.16% during the year 
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The OHIO STATE LIFE 


LIFE, HEALTH, ACCIDENT<° MONTHLY INCOME INSURANCE. 


s]dtecam LATEST POLICIES AND AGENCY CONTRACT Bail: a7 lH 
Openings OHIO, IND., KY. MICH. and W. VA. Write Columbus 








sii Guscess UL OUR We have a contract for you under which your 
ERVICE income will be limited only by your activities 


A REAL PROPOSITION FOR A REAL MAN 
DETROIT 


FEDERAL CASUALTY COMPANY, miditdin 


Cash Capital, $200,000.00 V. D. CLIFF, President 








Philadelphia Life Insurance Company 


If you live in Illinois and if you desire to establish 
~ a Local General Agency in your city, 
ADDRESS 
Michael Montague, State Agent 


1416 Mallers Building 
Chicago, Ill. 


Manager of Agencies’ or 
111 No. Broad Street 


Philadelphia, Pa. 











NATIONAL 


| 


UNDERWRITE 


10 


iL 

\l Yr. % tra Ind 
Home Lif is. = 

M M Lal 

An I Bb cer I 
M s Lif 

Inte L. & I 11] 
Provid L. & ‘I 
~ ir \l l., Neb 
r tra f li 

S Life. Ind 
Banker j Neb 
Ss dard Life, Ill 
Kansa ( \ Lil 

( " Ii 
Old Ce , il 

} mers Nat. L., Ind 
Line tl., Ind 
I ernatl. Life, M 
Equit. Life N. ¥ 
Guardian Life, N 
Fidelity Mut Pa 
Cor Mut. Life 
Federal Life, Il 
Cont reneral 
Colum, Natl. Lif 
Universal Life la 
Berkshit Life 
Western Life " 
Central Life 1] 
Cloverleaf Life, Ill 
West. Union, Was 
Mutual Life . Y 
Commonw., Lif Neb 
Union Central.. 
Amer Lif Reins 
Amer. Life, Mich 
Prairie Life, Neb 
lowa Lif 
Metropolitan Life 
John Ha ock 








\etna . 
\me in Old Lin 
New World Vas 
Northwestern Nat 
Peoria Life Il 
kiockford, Ill 
N. Al I f I 
Ne ’ 
OT . Ila 
(fr Lif la 
Libert if la 
ledical Lif la 
Mer nts Lif la 
Penn. Mutual 
Phoenix Mut. Lif 
Bank s Res., Nel 
Union Mutual, Me 
Old Line Life, Wis 
Midwe Lif Neb 
Pa M ial 
Hawkeye Life 
America Life la 
kers Life, Ia 
Ced Rapids Lif 
I klin Life 


Natl. Life, U. S. A.. 


National Life Vt 
New England Mut 
Northwestern Mut 
St. Je ph Life 

U. S. Lif x. ¥ 
Prudential 

Reliance Life 
Reserve Loan Life 
Natl. Fidelity, Ia 
Register Lif la 
Reins. Life, la 

Roy il Union, Ia 
Mich. Mutual 
Midland. Minn 

|} Conservative L., Ia 
| Des Moines L. & A. 
Guar, Fund, Neb... 
Mut. Lif \ssn la 
Natl. Life Assn., la 


Illinois Bankers..... 


bj ee 


Federal Union, O.. 


Life Ins. Co. of Va.O 
Life Ins. Co. of Va..I 
Natl. Ac. Soc., N. Y 


Natl. Life 
West. Res 


Assn., Ia. 
Life, Ind. 


V-RG 


Life Ins. Co. ¢ 
Mo. State Life 
Shenandoah 


|} Our Home Life, Fla 


| experience 


Metropolitan’ 
The staff 
bureau of 
which Carlton A. 
will 


of the 


special attention t 
lems of the 
holders. Mr. 
with la 


shortly be ine 
| accession of W. Sparks, 
comp: 
Sparks has had extended 


R 


WA 


Issued In Fo 
7 12 
18.80 10 
1.4 
74,350 
. ) 
1.670.660 
15,50 
t Se rt 
su 
86 
oo 
66.500 
000 
1,642 


879.000 


98007 
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161,000 765.000 
8.000 154,285 
8,674,714 
3.262.365 

1,068,750 
10,475,987 

24,241,274 

9,749,494 

23.618.754 

8.274.203 

70.000 

4 922 0.52 
3,026,964 10,710,636 
1.600.000 7,258,000 
15.000 1.677.176 

2 445.500 S878 506 
889,51 6,944,034 


15.000 


449.960 
1,504,579 . 

562,900 7 90 ( 
1,467,000 6.761. 


603,605 





100 
10 


833,428 


INIA 


a 
AS 
t 


S8. "000 


s Service Bureau 


tropolitan Life, 
Ransom is 
reased through 
o industrial 
iny’s 


pre 
group poli 
labor 


rge organi 





policyholders service 


the Me 


of 


director, 


the 


who will give 


»b- 
cy- 


Za- 





|} manag 





competent to advis¢ 
problems _ confronting the 
plants. The 


tions, and is very 
upon the 
ement of indu al 
rogressive life insurance company of 
e day uch more than taking 
and paying claims to its 

institu- 


n im the fullest meaning of the ter 


does 
yremiums 


P 
I 
I 
policyhol ers; Is a se! 
1 





and is constal ntly upon the alert to s¢ 
how it .m crease its usetulness to 
] rons Worl < of this character will 
oO long \ ( ge the ole 

( ] Y st irge fin 
cial stitt S the win 
out of the s Is « < oca Ss oC 
Nn ment in¢ 

National L. & A. House Organ 

C. S. Smith, publicity manager of the 
Natior ] X * ir Nashvill 
T wi has h: ¢ ence n the 
held as well as in publicity work, 1s 
ditor of a new weckly publication r 


cently launched ) tl 


known as the “Tent 


company, 
National 


News.” The purpose of the publication 
is primarily educational and inspira- 
t10 l, but it Iso ¢ 1 co iderable 
amount of news in regard to “the do- 
ngs of the men in the field. 


Century Life’s New Bulletin 


Century Life of Indian 
weekly bulletin 


Phe 


started a 


ipolis has 


service tor its 





field men. The bulletin is being edited 
by J. Harry Holt: l : office gen- 
eral agent The Century's bulletin is 
tvped on a plain sheet of bond pape 
Inst« l cf being pt ted This, it is be 


lheved, will make the bulletin more of 
rsonal 
torce 


appe al to e 


Evans Is Den 





ver Guest 





Percy H Evans actuary of th 
Northwestern Mutual Life 1 former 
resident of Denver, was the | or gues 
at a dinner given there last week by 
less¢ M \Whe loc] ( ( Age t ( 
the company for Colorado, Wvyon 
ind New Mexico. Ot! rests we 
out-of-town agents and district man- 

of the Wheelock agency. 
$100,000 Policy on “Freckles” 

The Marshall A. Neil Company 
pre Ss of Mmovy 1 s have in 
sured the lie of the young star, Wesle1 
Barry, otherwise known as “Freckles” 
Barry r $100,000 witl he National 
Life U.S. A. Ye g | y is now ap- 
pearing in the screen versio1 “Pen- 
rod The applicatio s “itten by 
\ M rr Siar, Manager « he National 
t Los \ geles 


Darby Day Breaks Record 

For March, the Cl ica oO vency oft! 
Mutual Life of New York, set a total 
$5,000,000 of nev in spite of 
that conditions rather un- 
favorable The mark was passed with 
$5,300,000 of insurance in 1,090 applica- 
This is the largest month in the 
history of the agency. 


ot puUSINESS, 


were 


the fact 


trons 





FOR THE RIGHT MAN 


Some exceptional oppor- 
tunities are open in district 


West Virginia. 


agencies 
Write to 


ALLAN WATERS, JR. 
Manager 


UNION CENTRAL 
LIFE INSURANCE CO. 


Charleston, W. Va. 
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April 6, 1922 


































































































LIFE INSURANCE EDITION 17 
LISTS BIG PRODUCERS | tions of assistant counsel The gen-| SPEED UP SEPARATION PLANS | dent of Philadelphia Association and 
} eral counsel of the company is Max- oa ember of executive committee. 
---—- well & Ramsey. ; , qusnentenemnane 
Mr. se we il ala eal Provident Life & Trust Will Have Its G Pol Lehigh Vall 
— » ] surgoy! vegan work with th ; 7 : roup Policy on Lehig 
ANNOUNCES LEADERS FOR 1921 nion Central Life Dec. 90. 189 Two Companies in Operation I cy gh Valley 
ead of the title examining departn by End of Year Employes of the Lehigh Valley rail- 
- sa , ; : In 1914 he was elects re ar t ya a‘ d numbering more than 20,000 are 
Travelers Men Took High Rank in the | , ' S risen ng covered under a group policy represent- 
1550 0 1 i ¢ al 1 Dinu ' 7 . 
Production of Life, Accident sid he annt co! t ( = + "ge Sage oes he 4 x an ag —— of about $50,000,000, 
e delighted n le progress | hot lif ae j ' ; r 
} sso tic t San y ‘ : , t Oth ile ane cident protection, writ- 
and Health 19 sma» ga oh : . 1 dividing the com- | ten the Travelers. It covers all 
: 11S ‘ ¢ < ( panies to col oO nloves 
——-— ega at ir nt { a es 7. net "A ' : i 
oat 9 — as Sane ieee dein tr thie surance the trust | An unusual feature of this policy is 
travelers has publisne l _ its Mi Henshaw 1} wari \lth - it the opt was submitted to the 
st leaders in life il accident | ,, ~ Uy : ( a 1] fo is ee . . s considerab act : whether they would like 
( 1921 The New York | Ve SMR. entrar 1.15 —e . ( iry dé s can be « ’ 
ce John street, led in new life | © : “ SSiste the ly d furt! ai 
ness wit » excluded. Chi- | WOrX of U een expected by this : : 
R , econd,. Bal re j, | and rne) ; ckholders voted Carnegie Opens Spring Term 
( om ; Brook] { nd Phi e has been no 1 ' f the School of 
el] n accid 1 health a said William S. Ashbrool Wee saeey. Tg “oe Pala: | ? 
[ . ' ee . nb! K, Insurance Salesmanship at Car- 
ceminme. the aame New Yi City of Presbyterian Ministers’ Fund agency secretary, “but the best we can last weeks and will 
was rst, Chicago second, boston In 1916 the Presbyterian Ministers’ pe fo! to put ft two companies 9, under the direc- 
Harttord oul i pulpy : ve I id ipportione 1 an extra dividend . ‘ 1 Of this Cal Lovelace, professor 
I San Irancisco six lhe | ding nting 25 percent of the regular t not certain We feel, ractice and formerly 
ul ( ict n¢ 11 w lite | diy d and has continued extra ‘ ‘ e ahead the agencies of the Con- 
aggre He R + V | apportionment ever since For 1922 it : \ large registration 
York Cit nan kobinson ew | has increased this « lividend from s expected, a January term, which 
York (¢ Perez F. Huff, Ni York | one-fourth to one-half the regular divi- To Represent National Association closed recently, had 56 students from 
City Jol sto & Collins ( O., New dend, setting aside for dividends this rhe following delegates have been ap- } states and Canada. This will be the 
rk City Poston & Vanderpo l, | ye t sum of $301,514, pointed t eprese he National Asso- | tenth session of the school. 
brooklyn, Y In total accident and Its ncome lO! 1921 ol $2,078,27 it Lite Unde riters at conven 
health premiums Marx & Bensdorf of | showed an increase over 1 previous tl \merican Academy of Social aaa 
Memphis were first, F. W. Sinclair of | year of $37,394. Its total benefits to Political Science to be held in Hawkeye Life’s Progress 
Nev sec An second; Phil Grossmayer | policyholders amounting to $1,192,793 | | delphia, May 12-1 Arthur D. The Hawkeye Life of Des Moines 
Co there: cersush & Powe | of Sche- | showed increase over the previous | Murphy, Philadelphia general agent for | | sold its limit of $10,000,000 on its 
ectac N. Y., fourth; J W. Chompson | year of $98,556. Insurance written was | Home Life of New York, assistant to | special $5,000 contract and in the future 
& Son of De tag Bves Johnston & Col- | increased about 10 percent over 1920, | president of itional Association, and | will issue all fort of ordinary, limited 
s Co. oO New 1 rk ¢ ity, sixth. The s new business | g $4,431,000 Che esident of Philadelphia Associa payment, endowment and term policies. 
gent ng person producers in new lite | total insurance in force Dec. 31, 1921 ( on M. Hunsicker, manager | All policies will be issued on the partici- 
pwnage O. A iggott of Critche ll, S $33,966,000, covering 17,823 policies I Mutual Life, president of | pating plan The company started 
liller, Whitn cS Darsour e& ‘ hicago, | During its 163 years of operation it has | | dely Association; J. W. Clegg, | July 1, 1920. It has written $3,000,000 
rst, Perez F. Huff of New York, sec nev contested the p el claim agent, Penn Mutual, ex-presi nee Jan. 1, 1922 
d, J. A. Meier of Washington, D. (¢ ; 
l Fiarry baron otf S Louis, tour 
kK. Y. Sar s of the Rockwood-Bad 
vy Cor f Cl vo, fifth: C. S 
Blackburn of Memphis, sixth, In new 
ccid Ith premiun - J Th N h M ] Lif 
pker of Carroll, Ja., is first; R. P e Northwestern utua ire 
| on, Jr Omaha, second; A. \ , . 
i ri Memphis, third; M. H ¥ bof i E E Insurance Company was the pioneer in 
Tif asin T eacee Pa att 
| en Lan a rourt . . . . 
C. D. Hol San Francisco, five establishing rules to protect itself and its 
i. D. Cop 1 of June City, Kas oe 
I , ; , ° 
ixth _ agents against evils which demoralized the 
7 | business. 
“Dead” Man Returns; Policy Repaid 
Rey yment to the Bankers Life of 
Tr 109 200 } . neat ‘ ‘ , 
Des Moines of $10,300 by Mrs. Harold For twenty-seven years it has enforced a stringent Anti-Rebate Rule. 
| Roy of New York City clears the 
mystery which surrounded the disap- For twenty-three years it has observed a No Brokerage Rule which prohibits the acceptance of 
pearance and supposed death of Dr. business from, or the payment of commissions to, other than an agent of the company. Excep 
Roy, dentist, at Davenport, Ia. tion only is made in the case of legitimate surplus business and then only from a licensed agent 
lhe afternoon of March 17, 1921, he of another company upon an anti-rebate agreement from him. 
left his office, presumably to spend the . . : _ . . 
aii adhe pore Boon as was his custom. For more than twenty-eight years it has adhered to its present Civil Service Rule which 
Iwo davs later his ‘canot was found at provides that all appointments to general agencies shall be made from those already connected 
the Interstate Boat Club landing and with the company and otherwise qualified. 
no trace ol the dentist, lt was pre- To the literal enforcement of these rules is attributed, in large part, the success, high character 
sumed he had been drowned and his and the loyalty of the agency force of 
body swept down the river. Proper 
proofs and affadavits being presented, 
the Bankers Life paid his policy of! 
or ve P we sisitt _ ie be e fe Oo be Hi W S E re N M U U A 
closed. , I I I I L 
A few weeks ago Dr. Roy’s father | _ 
received a telegram from his son in} © . > 
Kansas City He remembered nothing 
of the interim between leaving his E i N Sy U RA & C a 
office and the sudden remembrance of | ; 
his family nearly 12 months later. He | 2 
had Canadian coins in his pocket and a | 
scar was found on his forehead. These | - M PA fi Y i 
were only clues to the mystery. | Milwaukee Wisconsin 
| 
To Conduct Sales Course 
F. R. Amphor, secretary of the Ed- | 
ward A. Woods age ncy, Pittsburgh, Pa. | THOMAS J. OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 
has been chosen as one of the na ected CENTURY IF INSUR NC CO Occidental Building 
in the eight weeks sales course inaug- | | 7 A E °9 INDIANAPOLIS 
urated last week by the East Liberty | 
Y. M. C. A. “Modern Sales Practice,” Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 
oa salesmen and prospective 2 saygew All of the stock is held by « few substantial business men Managed by men experienced and familiar with all de- 
will be discussed every Tuesday and | of Indiana who believe in the ability of the management to partments of life insurance work. 
Thursday night, to be followed by an build « real life insurance company. 
open discussion on the problems and | : 
trainin f salesme We offer agents experienced management, superior pohecy contracts, 
raining of salesmen, ° : . 
choice territory, progressive held and home office methods and an 
. | - 7 
ines Acti Count | old fashioned general agency contract that means money. 
: 7 a If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements ef growth and permanency— 
i The directors of the Union Central | 
Life have elected Harry L. Burgoyne Tell us where you want to work 
and Stanley K. Henshaw to the posi- | 
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THE CONNECTICUT MUTUAL 
LIFE INSURANCE COMPANY 


Hartford, Conn. 1922 


December 


3. TEN YEARS OF PROGRESS 3, 


$ 61,765,820 

413,239,003 

12,579,523 
6,848,688* 


$ 19,799,042 _New Paid-for Business 
199,154,900 
6,426,779 


3,351,696 


*Includes Dividends, apportioned for 1922, of $2,060,000 and $750,000 Investment Con- 


tingency Reserve Fund. 


_Insurance in Force. 
Premium Income 


Surplus 














The Mutual Benefit Life Insurance Company 


of Newark, New Jersey 


has long been known as ‘“The Policyholders Company” 
because of satisfactory service to its members for a 
period of seventy-seven years. 


There are no stockholders. The Company has always 


been purely mutual. 


Successive managements have adhered to the principle 
of mutuality, being dominated by one ideal—that con- 


veyed by the words MUTUAL BENEFIT. 


New benefits such as those incorporated in the liberal 
1922 policy contracts are always extended so far as 
possible to old policyholders, in accordance with the 
Mutual Benefit’s principle of retroaction. 








This Company has always pursued those policies in the conduct of its business that have given it a hig! 


Incorporated 1851 


BERKSHIRE LIFE INSURANCE COMPANY 


PITTSFIELD, MASS. 





| W. D. WYMAN, President | 





reputation for stability and fair dealing. 
Has always rendered the highest grade of service to its policyholders 
Has always extended reasonable assistance and encouragement to its representatives to develop and hold 
their business 
Its policy contracts give to each individu il insurer full protection, safe-guarding, at the same time 
terest of all policyholders 


Winfield S. Weld, Supt. of Agencies. 











District Managers for 


WANTED Gori‘ vccations in Ohio 


Write the Home Office for further particulars. Here’s an opportunity 
for a gooi man to get in on the ground floor with a progressive 
young Ohio company. 


THE GEM CITY LIFE INSURANCE CO. 


DAYTON, OHIO 








city mortgages, tarm mortgages, gov- 
| ernment and municipal bonds, rail- 
| road bonds, public utility bonds, in- 


| and real estate. 


| holders has shown wisdom. 


UNDERWRITER 


Insurance Money 
Investment Service 


HE Guardian Life of New York in 

its policyholders’ service depart- 
ment, has issued a revised edition of its | 
booklet “Insurance Money Investment 
Service.” This is a very valuable book- 
let for investors, as it gives in concise 
form the main factors of various kinds 
of securities. It points out the safety 
features and the speculative features. 
The booklet takes up for example 


dustrial bonds, railroad 


lic utility stocks, industrial stocks, 
bank and = trust company stocks 
here is some sound 
advice given in this booklet The 
Guardian Lte in including an invest- 
ment service in its program for policy- 
\ copy of 


stocks, pub- 





this booklet can be secured by writing 


| 

|} to the company at 50 Union Square, | 

| New York. | 
Pays Curby Policy 

Last Saturday the Phoenix Mutual 


| Burkley, 


| graphed its 


Life, through St. Louis manager E, J. 
delivered to attorneys for Mrs. 
Clarence J. Curby, a check covering the 
$150,000 insurance policy on the life of 
Clarence J. Curby, who died from a 
zunshot wound on Feb. 11. Mr. Curby 
was insured for $1,662,500, the sum 
split among a number of companies, and 
$1,276,000 of the amount has been paid. 
The policy issued by the Phoenix Mu- 
tual was dated July, 1921, as was an- 
other policy for the same amount which 
has already been paid. 





Actuarial Society Meeting 


Members of the Actuarial Society of 
\merica will hold their annual meeting 
at the Hotel Astor, New York City, on 
May 18-19. The dinner of the society 
will take place on the evening of the 
18th, 


Agency Meeting at Kansas City 


Dr. T. C. Denny spent a day in Kan- 
sas City last week, his presence being 
the occasion for an agency meeting for 
the territory in charge of John P. Stake. 
Dr. Denny is secretary and agency man- 
ager of the Central Life of Des Moines. 








He was en route home from a visit to 

the Pacifie coast. 

ae | 

, . 

Big Month for the Equitable 

Che Equitable Life of New York tele- 

general agents and man- 

agers that March was the largest month | 

in the history of the company insofar 

as new business was concerned. The | 

men on the firing line were busy and 
rolled up a large volume of business. 

Pushing for Life Business 
The National Life & Accident of Nash- 





ville, Tenn., had $10,000,000 of life insur- 
nee in force at the end of last year It 
expects to have double that amount at 
the end of this year The National Life| 


& Accident is one of the large writers o 


| accident and health business, especially 
on the weekly and monthly plan It is 
operating in 22 states and now has 2,000 
agents writing industrial disability busi- 
ness These agents are taking hold of the 
life business in good shape President 
( A. Craig of the National is one of the 
leading executives of the country 
E. S. Kinney Advanced 
Kk. S. Kenney, formerly assistant sec- 


| Layman, 


etary of the National Life Association of 
Des Moines, has ben appointed secretary 
and director of sales to succeed A. W 
who because of ill 
health. F. W. Stuart has been appointed 
assistant secretary 


resigned 


Merger of Fraternals 
Approval has been granted by the Kan- 
sas insurance department of the merger | 
of the United Benevolent Society of Fort | 
Worth, Tex., with the Fraternal Aid Union | 
of Lawrence, Kan | 


April 6, 1922 


“All that its 
name implies” 


The 


Square 
deal 











Agency Contract 


Write for particulars. 
Nat hwenalyz* 
nsurance Company 


Home Office, Madison, Wis 














FEDERAL UNION LIFE 


Insurance Company 
Cincinnati, Ohio 
has just issued o very interesting booklet 
“Suggestions for Increasing 
Your Income” 
and would be pleased to send a copy to every 
Life, | ire and Accident Agent in 


Ohio, Illinois and Kentucky 








The Accumulation Policy 


is a combination of insurance 
and investmentin a new sense. 


Specimen Rate 
Age 35...... $31.90 per $1000 


The continued payment of the rate 
creates increasing benefits each year 
As a seller it has no competition. 
4 Write us about it. 


NATIONAL LIFE ASSOCIATION 
De 


s Moines, lowa 

















MR.AGENT! | 


Do you care for QUALITY, not 

SIZE? Age, Sound Experience | 
Low Cost, a Splendid Record | 
for 70 years? | 


Then why not take a General Agency 
in its HOME STATE for 


THEST. LOUIS | 
MUTUAL LIFE 


OUR AGENTS AND POLICY HOLDERS 
STICK! WRITE THE HOME OFPICE 





AGENCY CO-OPERATION 


through direct mail advertising is just 
one of the features which give Fidelity 
field men a distinct advantage. Last year 
we distributed 41,341 direct leads—all in- 
terested prospects who requested infor- 
mation. This service, and its original 
policy contracts, enabled Fidelity to show 
an increase of 28.35 per cent in paid busi- 
ness last year. 

Fidelity operates in 4 states. Full level 
net premium reserve basis. Insurance in 
force over $203,000.000. Faithfully serving 
insurers since 1878. 

A few openings for the right men. 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, 
PHILADELPHIA 
Walter LeMar Talbot, President 














More agents read The Nationa! Under 
writer than any other weekly newsepaner 
ef insurance. There are reasons—plenty 
ef them. Our subscribers know 
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| MODERN BUSINESS GETTING METHODS | 








Baltimore Plumber Who Turned to Life and | im not afraid of anyone coming day and ‘ll give you this poli for 
in and takirg the business away trom | $5,000 
° “lhe me,” Che grocer looked a little startled 
Insurance Writes Half Million a Year Goes Wherever His at this proposition, hesitated and then 
U : C ld C P] " l f l Fancy Takes Him en “A can-oft — . a ~~ i 
ddieman again repeatec is offer, 
sing Oo anvass an XC uslve y As to his‘ campaign methods, if the whereupon thx pen. signed the ap- 
BY EK. SIMON BANKS can be called such \ddlemai goes plicatiol (nee the application was 
where his fancy takes hin Ofttimes | signed, Addleman said to him 
i N these days of systems and special- | From the start he adopted the cold| he has asked to see a man who has “It would be rather inconvenient for 
[is in these times where every man j canvass method He was shy at first} been dead five, 10 or 15 years rhe | me to come here every day to get a 
has-his own method of “digging up” | —afraid of his prospect. He asked only | dead do not need life insurance, but | can of peaches. And again, I can't use 


1 1) a can of peaches a day So do me a 


prospects—in an age where virtually | for the smallest amount and on the} the living do, so he turns around an 
every company has “prospect bureaus” | quarterly payment plan. Never at the| writes someone else. flavor and sell my can of peaches for 
and sends out literature by the tons in} start did he ask for more than $1,000 “I go into an office.” said Addleman, | ™¢ every day Che first can of peaches 
order to get leads for its agents—it is | And he worked! Fifteen and eighteen | “te]] the man who | am and what I/ ¥°™ sell will be mine and just place 
very, very difficult to imagine a life in- | hours a day on the cold, cold canvass * It is nothing to be ashamed of the money away for me.” 
surance agent using the cold canvass} Was he disheartened when he was th + men: Se aaiiian ee teen “ve as lo make a long story short, when 
method entirely. It is even harder to} turned down? Did he falter when his F “ . } " me * : one Ik \ddleman walked out, he had a check 
realize that that agent not only has| commissions failed to show anv big rst Of - nis prospect talk. in his pocket for part of the premium 
S| Then he answers his objections I , 
and notes for the balance 


made good, but is keeping on making | sum? Not at all. He said he knew that 


: ! yy sh” and “ ' ; 1 it” 
ave go no I ana ant arora 
good. Which brings us to the case of | eventually he would make good; that - + us gg L cat Ore i 


Selling Employer to 


two old end time-worn objections 


Morris Addleman, of the Baltimore | the “man who sticks to the last makes : ' “oe 1 Land His Em loyes 

branch oftice of the Travelers. | the best.” One can _ picture this | are hereby answered by Addleman S) Pp s 
In the present period when you hear| plumber, vorking, working, working “*l have got enough I tell him that On another occasion, he solicited em- 
and read so much about the training of | Perhaps sometiones on the verae of | ™ underestimates himself That he is} ployes of a furniture store There 
big man in evervthing but life insur- | were eight who would take a $5,000 


a life insurance agent and the value of | starvation Knowing very little about 2 
ce and that he underestimates him-| policy each, providing the proprietor 





























a college education and then you come | the business, speaking broken English P 
across a man who has never had a}! shy, nervous, afraid of his prospect self in that People, you know, like took a policy “Ti he takes it,” they 
day’s schooling in his life—a man who! Yet he keot at it He loved the busi-| to be big and if you tell a man that told Addleman, “we'll know it is good.” 
was a plumber as far back as he can} yess. believed in what he sold Knew | he'll act better towards you But the proprietor would never listen 
recall until four years ago, at the age of | that. sometime someone would buy F M Who § to him. And this was one of the few 
‘9, he went into the life insurance busi- | from him Today. successful. he looks or Man who says times when Addleman went back to 
ness—who is writing $500,000 a year! back at those early days and calls it He Can't Afford It sce a prospect Those eight policies 
using the cold canvass, you just natur-/| all fun. “I wouldn't sell the fun I had | can’t afford it'—I ask him if he | made him go back 14 times. 
ally have to take your hat off and ad-' for a thousand dollars.” he said aS al little children and whether he rhe proprietor had his office on a 
mit that he is a real salesman a : is saving any money for them As a| Sort oF balcony. When Addleman came 
First $5,000 Policy eae very father saves money for his | i" the store for the fourteenth time, the 
Love of the Game” Is Gives Him Confidence hildres & 1 ie melee eect to former was just coming out of his 
First Reason for Success pmccongiaey Bs Teiggsniel o olga agers: | offies 
\fiter plugging along for 60 days, he | come o is Savings in the event o 7 5 
And the reason for his success wrote his first $5,000 policy, and it gave | his deatl Chev wouldn't amount to What, you here again he said to 
First, because he loves the game; b« Addleman “If you don’t go out of 
- lieves in it heart and soul. Second. be here, I'll have my men put you out.” 
cause he knows that he has something The “cold canvass” is going out of style, but the case of Morris Addle é faised my voice,” Addleman told 
for sale that someone must buy. Self . : * s ; me and said loud enough for every- 
reba al occoapeaa pecans. RP pono man of Baltimore, who quit the plumber's trade four years ago to start coke ie ta ae th ten “aa 
nguastencayete PI writing life insurance, with little education, speaking only broken English, ; : 
in your proposition, when you are 00z d 3 h id ; lusively. shows what can be done with that you to put me out, You'll either listen 
ing life insurance from every pore, you ane Geng me oe Canvass Chery. —— =< ° to me or else put me out, and if you 
don’t need self confidence. it comes to method. Mr. Addleman has shown a production of $500,000 a year for the are a man, you'll listen to me!’” 
cant iment past two years and expects to better that record for 1922. ie ceo Geen basened Gor Abin 
In the four years and eight months man to come into his office “Now,” 
that Addleman has been in the busi- he said, “what have you got.” Addle 
ness. he has never had a set sales talk: | hin confidence He didn’t know such, ar ything yet if he put the same amount | man mapped out a policy for him and 
never used a prospect list He “just | @ big policy could be written, thet nto Hfe msurance, it would amount tO| in ten minutes had written him a 
drops in like a drunkard in a gutter,” 3 wae Reem on the sen ter 6) yes omy Soe ore = his | $10,000 policy Then ne went down 
as he puts it. He asserts that everyone days,” he said, “when I got my first) death, [1 he survives the policy, he | and wrote the other eight. 
he comes in contact with, in a business | 4°.000 application I was so nervous, | can take :t out and give his childret Chere are many more cases that could 
and social way. he has written life in so afraid that the man would suddenly | money when they get married—send ‘ quoted cases where Addleman 
surance—except his Chinese laundry turn around, take away the application his childre 1 to college, et Many men | talked to men for hours, took insults 
man “and I didn’t believe he would bs md then kick me out Chat applica can’t afford to give their children a vithout offense and finally talked him- 
a good risk for the company.” The| tion gave me con idence [Twelve and! $5,000 or $10,000 check self into a policy But the ones cited 
comnee arocet. shoemahes ‘druggist. eighteeen months afterwards | went “They tell me that if the save their! are probably sufficient to give an ink 
coctor, lawyer, college professor—from back and sold my first policyholders, | money in the bank, they can take it out | ling into what Addleman has accom 
every walk of life h has culled his | for whom I had written $1,000 policies,| whenever they need it rhat’s why this | plished and to show that business can 
:.olicvholders $10,000—and they were not in as good| part of saving in the bank is no good,| be written even in so-called hard times 
And his record is the more remark- | financial circumstances, either | reply You make it a habit of taking! when a man using the cold canvass 
thle when it is learned that 90 percent “A man who sells life insurance and | it ou In life insurance, this money | method can pay for $500,000 in 1920 and 
of his business is written on the first | doesn’t love it and believe in it heart | comes when it is most needed You | again in 1921 for the same amount 
interview and a little over that percent- | and soul, can never make a succes® at an take it out when you need it and, 
age on persons he has never before met. | it” Mr. Addleman remarked. “He can | at the same time, you get protectior 
: never convince anybody to believe in | tell him that life insurance will 
Hard Sledding When anvthing he does not belheve I hin - keep his children trom the orphan Tax Free Nature 
He First Broke Into Business self, irrespective of how good a talker | asylui keep his family together in . 
Of course. he had hard. sledding! he is or how much education he has.| the event of his death and keep hin Of Life Insurance 
when he first broke into the business.| He must be absolutely in love with | out of the poorhouse when he gets old.” 
He had a friend with the New York life msurance *| Some Typical Cases 
Life I used to visit him often Mr “Roundabout Ways Will That He Has Closed HE Equitable Life of New York 
\ddleman said, “and I took liking to Not Bring You Anywhere” makes some practical observations 
the business.” One dav he decided to Following are a few « \ddlemar on the effect of state inheritance 
try his hand at selling life insurances “He must lso know hi usiness cases as he told then \ man he hadi laws on life insurance It savs 
So he went with the industrial depart- | know and understand his contracts and| written had asked him to call on a Usually, the proceeds of life insur 
ment of the Prudential. After 13 weeks, | the contracts of all other companies,| brother who kept a grocery store Phe ce paid to individuals are not taxed 
he decided the industrial game didn’t | so that if he is asked anything, he will! grocer was willing to talk but “he | under state inheritance tax laws, irre 
appeal to him On June 7, 1917, the! be able to answer it intelligently short! said he had all the life insurance he pective of the amount of the policy 
Travelers office in Baltimore had a new | and to the point. Roundabout ways will | could carry I couldn't budge hit \ | Thus. in addition to the direct benefits 
agent and his name was Addleman not bring you anywhere The only} pretty littl irl, about 4 years old,| derived from the life insurance itself 
The fact that he spoke broken Eng-! time you can get a prospect to believe | walked into thi tore | 1 him | the beneficiary indirectly profits by rea- 
lish and had very little education didn’t | in you and have confidence in you is| whose child it was He s wa on of the exemption of life insurance 
deter him in the least Rather. one! when he finds out that you know what} his *M) what pretty vou! from the state inheritance tax Wis- 
might say it spurred him on He had | vou are talking about and that vou tell | have 1 told hin You must be a/ consin and Tennessee are the exceptions 
a vearning for knowledge. Books, mag- | the truth good fathe working hard all the tim to this general rule, but even Tennessee 
azines and trade papers he read as fast “A life insurance agent should never! getting up early in the morning and | does not tax life insurance paid to di- 
as he could get them. In the mean-| misrepresent his contract; never makc | working until late at night Don’t you | rect relatives, including wife and hus- 
while, he studied his business. He read | a misstatement. I have sold prospects| think it would be a very nice feeling | band 
up on every contract issued by each| as much as four times because I made | to know that no matter what happened “In spite of the tax-free nature of 
company 30 that he could talk intelli- | no misrepresentations and no misstate-| to you, your little girl would be pro-| life insurance payable to individuals un 
gently on them when questioned by a/ ments When I leave a prospect, he | vided for I'll tell you what I'll do.| der state laws, however, such laws ac- 
prospect know8S as much about the policy as I do! You give me can of peaches every! tually affect a greater number of es 
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“THE COMPANY OF CO-OPERATION’ 


DES MOINES 


LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This te a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES (8-7 Bide.) IOWA 


TERRITORY 


IOWA SOUTH DAKOTA 











YOUR NAME 
HERE x 


Advertising Pencils Build 
Good Will and Bring Results 
Turn your prospects inte 
customers and your cus- 
tomers into friends b 

presenting them wit 

high-grade Advertisin 

Lead Pencils, printe 

with your aivertisement. 
No other advertising spe- 
cialty costing so_ little 
money is so useful to 
everybody—so sure to be 
kept and used—so certain to 
make a favorable and last- 
ing impression on the minds 
of those who get them. 
Samples and quotations on request 


4a “Ad” in the hand is worth 1000 
im the weate basket 
NORTH AMERICAN 
PENCIL WORKS 


501 Plymouth Ct., Chicago, Ill. 










Pee Ao A i 











HOME Lire INSURANCE CO. | 
NEW _ YORK 


WM. A. MANSHADL President 
The 62nd Annual Report shows: 


Premiums received during the 
WD Tiiccacacsvendssuasnconeseons $6,990,547 
Payments to Policyholders_ and 
their beneficiaries in ath 


Claims, Endowments, Dividends, 











TOR. cneconvecnsecdoquetensesceaees 4,740,340 
| Amount added to the Insurance 
| ee eC Serer 2,121,307 
Net Interest Income from Invest- 
DOOR noxccéocensensnsoceeseecewnses 1,964,050 
($642,638 in excess of the amount 
required to maintain the re- 
| serve) | 
| Actual mortality experience 53.44% | 
of the amount expected. 
Insurance in Force.......cseseeeess $223,116,887 
Admitted Assets ......sescecsecees 


| FOR AGENCY APPLY TO 
W. A. R. BRUEHL J SONS 

General Manag: 
‘napa and ee Ohio andl Northern 
| Rooms 601-606 The Fourth Nat. Bank Bldg. 
CINCINNATI, OHIO | 

HOYT W. GALE 

General Manager for Northern Ohio 
229-233 Leader-News Building 
CLEVELAND, OHIO 








Some executives in need of sal- 
aried employes go on expensive 
prospecting tours; others let an 
ad of this size and appearance 
bring applications to them. One 
inch, one column wide, one time $3.75. 











THE NATIONAL 
tates than does the federal estate tax 
law. This is because of the fact that 
the exemptions allowed under the 
former are considerably smaller as a 
rule than under the latter. For in- 
| stance, under the New York law, using 
as an example a wife and two children 





| 


as beneficiaries under an estate of $50,- 
000, the exemption is $5,000 for each, 
|} or a total exemption of $15,000, leav- 
| ing a net amount of $35,000 taxable. 
Under the federal law, however, there 
is no tax, as the exemption is $50,000. 
In most instances the amount of tax 
| under the state laws exceeds the fed- 
eral tax on all estates with assets of 
| half a million or less. It is, therefore, of 


| much importance that the 


| 
| 


possessor of 


an estate should be familiar with the de- 


| ductions and exemptions allowed under 
| the laws of the state in which he re- 
| sides.” 
Rejects Reinsurance Bid 

It has been voted by the Grand Lodge 
of the Occidental Mutual Benefit Associ- 
ation of Salina, Kan., to reject the rein- 
surance bid ot the Columbian Circle of 
Chicago. The Chicago fraternal submit- 
ted its bid with the approval of the Kan- 
sas insurance department. The Occidental 





Colum- 
compa- 


declare that the 
is too high, other 


officials 
bid 


Mutual 
bian Circle 


nies having offered to reinsure the busi- 
ness at a lower rate. The Occidental 
Mutual has decided to draft new rate 
schedules and submit them to the Kan- 
sas department. For the present the 
concern will continue to operate and 
retain its identity. 
Philadelphia Life’s Record 

PHILADELPHIA, PA., April 4.—Insur- 

ance written by the Philadelphia Life 


to Mar. 21 totals $5,016,127 
$4,149,819 for the first 
and new policies in 
approximate $2,200,000 
in March, 1921, it 


Jan, 1 
compared with 
quarter of 1921, 
March this year 
as against $1,703,795 
was announced Monday at a meeting of 
the Plico Club. William L. Megary, pres 
ident of the club, presented a silver, 
desk-size flagstaff to Craig Atmore, di- 
rector of the company. 

The company has bought the 
at 115 Broad street, adjoining 
office, 


from 


premises 
its home 





Life Notes 


Manager of Agencies A. M. Hopkins of 
the Philadelphia Life is on a western 
business trip far as Minnesota and 
will return to the home office about April 
15. Last Saturday he took part in the 
opening of a general agency at Colum- 
bus, O., and the attending jollification. 

Declaring that business plus output 
was only equal to the management, Royal 
S. Goldsbury, resident manager of the 
Northwestern Mutual at Pittsburgh, Pa., 
addressed the round table of the Pitts- 
burgh credit men last week on “Stabiliz- 
ing Business.” He said that no business 
is bigger than the men who operate it. 

Orville A. Andrews, general agent for 
Nebraska of the Pacific Mutual Life, 
landed $50,000 of a $75,000 policy taken 
out the last week by Herman Speier, one 
of the big clothing merchants of Lin- 
coln who had just bought out the inter- 


as 


est of his partner and desired to protect 
his estate. The remaining $25,000 was 
divided between five other agents in 


equal parts. 


- 


Huge Sums for Inheritance 
and Federal Taxes 


AREFULLY compiled statistics 

covering a period of 12 months 
show that there was paid to the Fed- 
eral government $154,043,260, and to 
43 states $57,351,592 for estate and in- 
heritance taxes, a total of $211,394,852. 
While there are no exact figures to 
show what amount was expended for 
expenses of administration, lawyers’ 
fees and attendant costs, it can be esti- 


mated conservatively at $50,000,000. 
These amounts bring strikingly before 
| life insurance men the large shrinkage 
in the value of estates by taxation and 
expenses. Inheritance tax life insurance: 
will provide the means for paying the 
amount assessed against the estate for 
taxes, and incidental expenses, without 
making any inroads into the estate 
The figures that have been compiled arc 
surprisingly large Thev should make 
an impression upon life surance men 


| 





UNDERWRITER 


RULING IS IMPORTANT | 


HOLD LAND BANKS FOR TAX 


Alabama Supreme Court Renders De- 
cision Which Greatly Affects In- 
vestments in Farm Mortgages 


Lite imsurance compames that are 
heavy investors in farm mortgages ana 
especially those that maintain farm 
mortgage agencies of their own are in- 
terested in the recent decision of the 
Alabama supreme court on the matter 
of taxation of joint stock land banks 
and federal land banks. The state su- 
preme court has upheld the Alabama 
law, which requires the payment of a 


recording tax of 15 cents per $100 on 
all mortgages recorded. The federal 
land bank of New Orleans refused to 
pay the recording tax some months ago 
on the ground that its mortgages were 
exempt from taxation under federal 
statute. The court holds, however, that 
the tax is not an ad valorem tax, but a 
privilege tax. There is no law requir- 
ing land banks to record mortgages, 
but if they desire to use the privilege of 
recording them, they must comply with 
the law which imposes a tax for this 
privilege. 





Banks’ Competition Felt 
This 
future 


will materially affect 
of joint stock ane | 


decision 

operations 
banks and the federal land _ banks. 

While it is not tinal and the case will 

undoubtedly go to the United State Su- | 
preme Court, it is expected that the 
latter will sustain the Alabama court. 
The decision is based upon several de- 
cisions of the United States Supreme 
Court. Farm mortgage bankers have 
been feeling the competition of these 
institutions through their offering of 
tax-free certificates. In fact many 
offices have found that investments are | 
being withheld to a considerable extent 

until some definite decision on this very 

question is obtained. However, should 

the Alabama decision be upheld and the 

New Orleans bank be required to pay 

this tax, it will place them upon an even 

footage with all farm mortgage insti- 

tutions. 


Other States May Act 


Many of the life insurance companies 
that are investigating conservatively in 
farm mortgages have not met the com- 
petition of these organizations, as they 
have acted through agencies entirely. 
However, for the life company that has 
its own agencies in the field, this change 
will undoubtedly be watched with inter- 
est. Should the Alabama court be up- 


held, it is expected that many of the 
state legislatures which convene this 
year will enact similar legislation. In 


addition there is a proposal before con- 
gress to remove the tax exemption 
privilege from joint stock land banks. 
This question was first raised in 1919, 
but the agricultural depression that fol- 
lowed caused action to be deferred. 
Farm mortgage bankers believe that the 


general atn osphe re in congress is for 
the elimination of this privilege and ex- 
pect during the next session of con- 


gress it will be again brought before the 
members. 





Union Central Life 


The Union Central has increased its 
limit to $150,000. The old limit was 
$100,000. The company has made a re- 
insurance arrangement with the Metro 
politan not only whereby that company 
will take automatically a $50.000 line but 


additional amounts will be taken whet 
deemed desirable 

Easy Lessons in Life Insurance.—A 
practic: ourse of instruction in the 
elementary principles which every life 
| insurance man must know, whether 
soliciting agent or company official. A 
quiz book is furnished with each copy of 
the book Single copy, $1.50; 12 copies 

$1.45 each; 25 copies, $1.42% each; 50 
copies $1. < each. The National Under- 
writer 1362 Insurance Exchange, Chi- 
cago I 


April 6, 1 
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ACTUARIES 








pow F. CAMPBELL 
CONSULTING 
ACTUARY 


343 S. Dearborn St. 
Telephone Harrison 3384 


CHICAGO, ILL. 











ARCUS GUNN 
CONSULTING 
ACTUARY 


29 S. La Salle St. CHICAGO 
Telephone, Randolph 3473 











a J. HAIGHT 
CONSULTING 
ACTUARY 
610-813 Hume-Mansur Bidg 


INDIANAPOLIS 
Hubbell Building, DES MOINES, IOWA 








DS seeuem C. HARVEY 
CONSULTING ACTUARY 
Chemical Building i ST. LOUIS, MO. 








T Tog MeCO8E) 


CONSULTING. ACTUARY 


” Policies and all Life In- 
Prepared. The Law of 


rance a Special 
fowsras Colcord Bldg. OKLAHOMA cITYy 











J H. NITCHIE 

e ACTUARY 

1523 Association B 19S. Lapelte £2. 
Telephone State 4 CHIC 











CHARLES SEITZ 
* CONSULTING ACTUARY 
Author of 
“System and Accounting” 
209 So. La Salle St. CHICAGO 











REDERIC S. WITHINGTON 
F Consuttine Actuary 


402-404 Kraft Buildin 
Tel. Walnat 3761 DES MOINES. 1OWA 








ES E. HIGDON } Actearies & Examiners 


HN C. HIGDON § fesat culling 

















“SOMETHING 
NEW FOR 
AGENTS” 








National 
American 
Life 
Insurance 
Company 








Burlington, Iowa 


























GreatRepublicLife Insurance Company 
LOS ANGELES, CALIFORNIA 


Capital, $500,000 Fully Paid 


GREAT OPPORTUNITY FOR LIVE MEN 


4. R. RAILEY 


H. S. BRIDGEWATER 
481 Dalles County State Bank Building 
Tezas 


825-331 Titie Guaranty Bidg., 
St. Louis, Missouri 


Mer. Missouri and Kanses Mgr. Texas and Oklahoms 


W. H. SAVAGK, Vice-President and Ageney Director 





THE TWIN CITY LIFE 


Insurance Company 


SAINT PAUL MINNESOTA 
Insurance in Force, $4,421,000 
Surplus to Policyholders, 136,384 


Do you want to locate in the Northwest? We can offer you 
liberal contracts in Minnesota, North Dakota or South Dakota. 

We are not trying to make a record for size, but we do write a nice 
clean business, combined with real service to our policyholders. 

If your viewpoint and ours agree, we can do business with each 


other. 
WRITE US 


A. M. MIKKELSON, Secy. J. IVAN RHEA, Supt. of Agents 
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The Farmers & Bankers 
Life Insurance Company 


Invites Inspection—Inquiry of Integrity 


It Issues 


POLICIES THAT ATTRACT 


And maintains a relationship with its Agents that 
creates a genuine spirit of loyalty between Agents 
and Company 


Home Offices; Wichita, Kansas 








Improved Disability Provision 


Claim may be made as soon as disability occurs—no probationary period 

Payments, begin immediately on approval of claim—no probationary period. 

Monthly payments, lifelong, conditioned on permanence of disability. 

Immediate waiver of future premiums—no waiting until next anniversary. 

Full amount of insurance paid when insured dies, without deduction for dis- 
ability payments or for premiums waived. 

This new disability provision brings the service of America’s oldest legal re- 
serve life insurance company still closer to the needs of the insuring public 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 
34 Nassau Street, New York 














The Midland Mutual Life Insurance Company 


OF COLUMBUS, OHIO 
Dr. W. O. Thompson, President 


In Business Since 1864 





LIFE INSURANCE COMPANY 


OF SOsTon. MASSACHUSETTS 


‘Leal, 








M. B. Arneld, First Vice-Pres. and Counsel G. W. Steinman, Secretary Insures all cl of selected lives, 

Dr. E. J. Wilson, Vice-Pres. and Med. Direeter C. G. Barratt, Asst. Secretary industrial plan at yy It ston tn A euros egelnat total at and permanent “slanbiiiee, “pushes 

J. D. Price, Vice-President 4. Chas. Rietz, Actuary of the = = secure pe = the highest standard, with ad- 

F. R. Huntingten, Treasurer 1. G. Menres, Supt. of Agencies ditional contingen’ oh lermeation and 
Advice on «a matter re tor relat te ate Se ts ‘enttoble at any time through the 
Agenctes or Cempany. 

















MUTUAL TRUST LIFE INSURANCE COMPANY 


EDWIN A. OLSON, PRESIDENT 





Insurance in Force $75,000,000 


and Double Indemnity Provisions. 





Assets $7,512,613.17 


Issues Continuous and LIMITED Payment Life, Endowments at ages 85, 70, 65, 60, 55, and 50. 
and PROFESSIONAL Man’s Policy. A Special Farm Mortgage Policy—Monthly Incomes—Child’s Endowments. 


Surplus $635,128.94 


A special low premium BUSINESS 
Disability Income 


THESE POLICIES PLUS A LIBERAL CONTRACT EXPLAIN THE CONSPICUOUS SUCCESS 
AND PERMANENCE OF MUTUAL TRUST MEN 


For Agency Openings Address: 


GILBERT KNUDTSON, Vice President 


Home Office, 30 N. La Salle St., Chicago, III. 











LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 


(Copyrighted) 
Under Our Service Pension Contract 


THE LA FAYETTE LIFE INSURANCE CO. 


W. W. LANE, Secretary 


LA FAYETTE, INDIANA 


A. E. WERKHOFF, President 








XUM 























cA Wider ~—wag ‘eo (EL 
Field—An In- Star 








creased Opportunity 





UR Agents can sell policies on the annual 
premium plan, up to $3,000, to young men and 
young women as young as age 2—protective insurance 
and Educational and Business Start Endowment Insurance. if bs Ne 
This extension of the age limit for Ordinary Insurance down to 
age 2 helps our Agents considerably. We issue Participating and 
Non-Participating Policies. As regards adults, we write contracts 
with Double Indemnity provisions covering any kind of fatal accident, 
or with Double Indemnity provisions covering fatal travel accident 
only, as may be desired. We issue policies with waiver of Pre- 
mium and Disability Annuity or Instalment Payment features. 
We insure males and females at the same rates. 


“THE OLD COLONY LIFE 
INSURANCE COMPANY 
_of CHICAGO, ILL.” 








